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\bu'll  see  Chantilly  in  all 
the  best  places 


Council  to 
study  Labour's 
industry  plan 


Vogue,  Beauty  in  Vogue,  Over  21, 
She,Cosmopolitan,TV  Times  and 
The  Sunday  Times  Magazine. 

And  this  year's  Chantilly 
advertising  campaign  again  includes 
full  colour  spaces.  So  make  sure  you're 
ready  to  meet  the  Christmas  demand 
and  have  sufficient  Chantilly  in  stock 
-because  it's  going  to  be  asked  for. 


To  add  more  support  to  your  sales 
appeal  Quelques  Fleurs  is  going  to 
receive  National  advertising  support. 

Stock  up  with  that  incredibly 
successful. Alyssa  Ashley  range  of 
Musk,  Civet  and  Ambergris,  which  is 
also  receiving  great  advertising 
support  this  Autumn. 

Be  prepared . . . 


HOLBKUVT 

Salbrook  Road, Salfords,Redhill, Surrey. Telephone:  02934  71561 
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Sancella 
adopt 
afamous 

]r\*~\  V\f^  (It  used  to  be  Lilia- 
VJCaXJKZ.  White  (Sales)  Ltd's 

brand  leading  shaped 
nappy-only  the  name's  been  changed) 


You'll  know  it.  So  will  your  customers.  It's 
the  brand  leader  in  shaped  disposable  diapers  — 
the  one  that's  truly  shaped  for  baby  comfort.  And 
Sancella  have  just  taken  it  over.  The  product  is 
unchanged  —  except  for  the  name.  For  legal 
reasons  we've  re-christened  it  BABY  SHAPES. 
And  we've  updated  the  pack. 

To  welcome  our  new  baby,  we're  stepping 
up  the  support  to  you  —  and  your  customers. 

Big  Savings  for  your  customers! 

A  really  great  money-off  deal  for  mums. 
They'll  get  2p  off  the  BABY  SHAPES  10's,  4p  off 
20's  and9p  off48's. 


November  1973 


Chemist  &  Druggist 


3ig  Profits  for  you! 


For  starters  we  will  maintain  your  cash 
nargins.  But  that's  not  all.  There's  a  bonus  of  one 
ree  pack  every  time  you  buy  twelve  packs;  that's 
in  extra  39p  in  your  till  for  every  case  of  10's  and 
>0's,  and  26p  for  every  case  of  48's.  On  best  terms 
fou  can  make  up  to  44%  on  return.  (If  you're  a 
vholesaler  you'll  be  getting  one  free  case  with 
:very  twelve. 

Sancella  will  be  giving  real  support  to 
3ABY  SHAPES;  the  kind  of  support  a  brand 
eader  deserves;  the  kind  you've  come  to  expect 
rom  the  company  that  made  Libresse  such  a 
;uccess. 

Send  this  coupon,  NOW,  for  further 
nformation. 


from  Sancella... 
there's  great  business 
shaping  up 
for  you. 


BABY  SHAPES'  is  a  trade  mark  of  Sancella  Limited. 
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bonjela 

*  Trade  Mark 

The  three  minute  remedy- 
that  lasts  for  hours 

Bonjela  ensures  rapid  and  effective  relief 
of  mouth  pain  as  most  doctors,  dentists 
and  their  patients  know.  More  and  more 
people  are  telling  their  friends  about  Bonjela. 
More  and  more  people  are  asking  for 
Bonjela  by  name.  You  can  benefit  from  Bonjela's 
rapidly  growing  acceptance,  by  displaying 
it  on  your  counter.  Your  customer  will 
thank  you  for  supplying  an 
effective  treatment.  Both 
you  and  your  customers 
will  profit  from  Bonjela. 


Further  information  is  available  from: 
Lloyds'Pharmaceuticals  Ltd 
A  member  of 

Reckitt  &  Colman  Pharmaceutical  Division,  Hull 


Mouth  Ulcers 
Denture  Irritation 
Teething 
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E.  Merck,  Darmstadt 
Western  Germany 


Please  contact  our 
local  affiliate  company 

for  further  information: 


E.  Merck  Ltd. 
Fishponds  Road 
Wokingham/Berks. 


Tel:  Wokingham 
(0734)  783372 


Telex:  874135 
EM  Wokm 
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iment 


IC  -  dormant  or  dead? 

here  has  been  swift  reaction  to  the  demand  that  the 
IC  remuneration  scale  should  be  brought  up-to-date 
see  C&D,  November  10,  page  654).  The  demand  was 
iade  by  Mr  B.  H.  Green,  director  of  W.  H.  Green 
;Chemists)  Ltd.  of  Coventry,  who  pointed  out  that  the 
emuneration  of  those  in  the  dispensaries  was  no 
onger  comparable  with  awards  in  the  hospital  service. 

Although  regrettable  it  was  a  fact  that  even  before 
:he  current  inflationary  situation,  the  JIC  rates  were 
nore  often  than  not  ignored  because  they  were  not 
n  line  with  the  prevailing  local  conditions.  Fewer  and 
ewer  employers  were  using  the  rates,  even  as  guide- 
ines  for  minima,  and  the  work  of  the  National  Joint 
ndustrial  Council  for  Retail  Pharmacy  did  not  appear 
to  contribute  greatly  on  the  remuneration  aspects  of 
Dharmacy.  It  was  on  the  conditions  of  employment, 
annual  holidays  and  payment  during  sickness  where 
the  Council's  approach  appeared  to  be  of  some  value, 
n  some  areas  too  the  question  of  differentials  were 
settled  by  reference  to  the  awards. 

The  real  problem  is  that  the  remuneration  for  many 
n  the  industry  was  determined  by  the  local  conditions 
and  sometimes  seasonal  situations. 

The  quick  response  by  the  secretary  to  the 
employer's  side,  Mr  W.  A.  G.  Kneale,  is  commendable 
n  so  far  as  it  goes,  for  he  has  produced  the  statement 
(see  p.  689)  in  spite  of  the  problems  inherent  in 
dealing  with  such  widely  differing  groups  as  the 
Company  Chemists  Association,  the  Co-operative 
Union,  and  the  National  Pharmaceutical  Union. 

He  more  or  less  places  the  responsibility  on  the 
trade  union  side  to  re-open  negotiations. 

Reading  the  statement  it  seems  almost  unbelievable 
that  the  agreement  was  reached  on  new  rates  for 
pharmacy  managers,  manageresses,  pharmacy  and 
dispensing  assistants  on  October  25,  1972  and  that 


the  only  outstanding  problems  concerned  shop 
assistants  and  porters. 

Surely  the  opportunity  should  have  been  taken  to 
publish  the  details  of  the  agreed  rates.  When  that 
opportunity  was  lost,  it  is  not  surprising  that  events 
have  more  or  less  overtaken  the  situation  with  the 
Government's  wage  freeze  and  successive  "phases". 

Regrettably,  although  almost  inevitably,  there  is 
unlikely  to  be  a  really  satisfactory  wage  structure  for 
pharmacy.  The  two  groups,  the  Co-operatives  and  the 
Boots  organisation  have  for  some  years  tended  to 
lead  the  way  in  the  matter  of  remuneration  and  in 
addition  there  are  the  special  substantial  bonuses  that 
the  Boots  employees  receive. 

However,  to  return  to  the  JIC,  the  trade  union 
side  now  point  out  that  on  January  5  they  gave  notice 
to  terminate  the  agreement  because  of  the  "totally 
unsatisfactory  character  of  the  rates  and  of  the 
equally  unsatisfactory  offer  that  the  employer's  side 
had  made  in  respect  of  the  shop  assistant  grade."  The 
last  offer  from  the  employers  was  for  £1 3.80  which  it 
was  indicated  could  only  be  improved  "marginally". 
The  trade  union  counter  proposal  was  for  £1 5.35 
which  they  stated  was  in  line  with  agreements  that 
had  been  made  in  other  retail  sectors.  Since  they 
claim  the  employers  were  not  prepared  to  make 
substantial  modifications,  the  trade  union  side 
considered  they  could  not  be  party  to  such  unrealistic 
figures. 

There  the  matter  stands  at  the  moment,  with  no 
JIC  agreement  nor  any  negotiations  in  hand.  Somehow 
or  other  both  parties  must  come  together  prepared  to 
discuss  realistic  figures  that  have  some  meaning  in  the 
current  situation.  For  far  too  long  the  JIC  rates  have 
been  allowed  to  lag  behind  on  the  grounds  that  they 
are  "minimum  rates". 


Post  Scripts 


First  meeting  of  US  task  force 

The  US  Task  Force  on  Continuing  Com- 
petence in  Pharmacy  —  sponsored  by  the 
American  Association  of  Colleges  of  Phar- 
macy and  the  American  Pharmaceutical 
Association  —  held  its  first  meeting  last 
week. 

Consisting  of  six  pharmacists  and  three 
public  members,  the  Task  Force  is  to  pre- 
pare a  statement  of  basic  principles  and 
policies  with  respect  to  continuing  com- 
petence for  pharmacy.  It  will  seek  observa- 
tions and  suggestions  from  pharmacy  orga- 
nisations, including  those  responsible  for 
licensure,  and  from  individuals  and  orga- 
nisations in  other  health  fields.  Drafts  of 
the  statement  —  expected  next  year  —  will 
be  made  publicly  available  for  comment 
before  the  final  report  is  presented. 

Mr  E.  Anderson,  former  Governor  of 


Minnesota,  has  been  elected  chairman  of 
the  Task  Force,  and  other  members  are 
drawn  from  university  organisations, 
National  Association  of  Retail  Druggists, 
and  American  Pharmaceutical  Association. 
Dr  W.  K.  Selden,  former  executive  direc- 
tor, National  Commission  on  Accrediting 
and  the  director  of  a  number  of  recent 
studies  on  health  professions,  will  serve  as 
a  consultant. 

Chloramphenicol  dangers 

Citizens  from  some  countries  are  well  pro- 
tected from  the  misuse  of  chloramphenicol 
but  the  citizens  of  others,  not  at  all, 
according  to  the  November  edition  of 
Which?  the  Consumers'  Association  publi- 
cation. 

The  report  cites  the  case  of  an  English 
woman,  on  holiday  in  Spain,  who  went  to 
a  local  chemist  for  a  remedy  for  a  minor 
respiratory  infection.  She  was  given  a 
medicine  containing  chloramphenicol  and 
later  died  of  aplastic  anaemia.  The  IOCU 
(the  international  consumer  organisation) 
asked  the  Research  Institute  of  Consumer 


Affairs  to  find  out  how  far  consumers  in 
various  countries  were  protected.  Alto- 
gether 55  brands  from  21  countries  were 
surveyed. 

In  Greece,  Egypt,  Turkey  and  Thailand 
chloramphenicol  can  be  bought  without  a 
doctor's  prescription,  but  New  Zealand  re- 
quires a  specialist's  prescription.  Most  of 
the  brands  listed  some  infections  for  which 
the  drug  should  not  be  used  but  none 
warned  against  all  of  the  conditions  against 
which  it  should  not  be  used.  Many  brands 
also  failed  to  warn  against  the  serious  and 
possibly  fatal  side  effects  of  the  drug. 

In  the  US,  Parke  Davis'  Chloromycetin 
warned  against  six  of  the  eight  conditions 
in  which  it  should  not  be  used  but  only 
two  in  the  UK.  Parke  Davis  are,  however, 
standardising  their  instructions. 

The  Association  recommended  that 
chloramphenicol  should  not  be  sold  any- 
where without  a  doctor's  prescription,  the 
drug  should  be  recommended  only  for 
those  few  conditions  where  there  is  no 
safe  effective  alternative,  and  that  the 
warnings  should  be  clear  and  standardised. 
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Make  money 
the  minute,  oi 


e  half  minute* 


Polaroids 
instant  moneymakers 


We  knowthat  Polaroid  instant  picture 
cameras  will  be  in  great  demand  this 
Christmas,  and  we're  ready  to  meet 
your  demand  for  them.  We've  ample 
stocks  of  Super  Swingers  —  for  black 
and  white  in  seconds  —  £6.96*, 
Square  Shooter  2's  — for  colour 
pictures  in  a  minute  —  £12.36*,  and 
Colorpack  80's  — for  both  instant 


colour  and  black  and  white  pictures- 
El  6.1 8*  Remember  too  we  can 
supply  all  your  Polaroid  film  require- 
ments. 


Vestric  Ltd 


Contact  your  Vestric  Representative  or  Branch  now ! 


*  Manufacturers  suggested  retail  price. 


"Polaroid"  and  "Swinger"  are  trade  marks  of  Polaroid  Corporation,  Cambridge,  Mass.,  U.S. 
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IC  scales:  unions'  move 
ays  employers'  side 


he  delay  in  bringing  JIC  pay  scales  for 
tail  pharmacy  up  to  date  is  due  to  the 
ick  of  fresh  proposals  from  the  trade 
nion  side,  according  to  a  statement  issued 
lis  week  by  the  employers'  side.  But  the 
uggestion  from  the  employees'  side  is 
lat  the  agreement  no  longer  exists  (see 
omment,  p  687). 

Answering  criticism  of  the  scales  made 
y  Mr  B.  H.  Green,  Coventry  (C&D  last 
eek,  p  654),  the  employers'  statement 
lys: — 

'On  May  5,  1972,  the  trade  unions'  side 
lade  applications  to  the  employers'  side 
or  substantial  increases  for  pharmacists, 
ispensing  assistants,  shop  assistants  and 
orters. 

At  a  meeting  of  the  JIC  full  council  on 
ktober  25,  1972,  agreement  was  reached 
n  new  rates  for  pharmacy  managers  and 
lanageresses,  pharmacists  and  dispensing 
ssistants.  Then  the  leader  of  the  trade 
inions'  side  asked  for  an  adjournment  of 
he  full  council,  although  agreement  had 
ieen  reached  between  the  two  sides  on  all 
lasses  except  shop  assistants  and  porters. 
"At  the  beginning  of  November  1972 
vhen  arrangements  were  in  hand  for  a 
esumption  of  the  adjourned  full  council 
leeting,  the  Government  announced  a 
otal  freeze  on  wages  and  salaries. 

"Early  in  1973  the  trade  unions'  side 
nformed  the  employers'  side  that  they 
tad  in  mind  preparing  entirely  new  pro- 
>osals.  At  the  suggestion  of  the  employers 
in  informal  meeting  was  arranged  between 
epresentatives  of  the  two  sides  On  March 
18,  1973. 

"By  the  time  the  meeting  took  place  the 
jovernment  proposals  for  phase  II  per- 
nitting  salary  and  wage  increases  of  £1-00 
)lus  4  per  cent  after  April  1,  1973  had  been 
innounced.  At  the  informal  meeting,  the 
rade  unions'  side  said  they  could  not 
:ommit  themselves  to  the  implications  of 


Phase  II,  and  that  in  the  fluid  situation  of 
that  time  it  would  take  some  months  for 
them  to  formulate  fresh  proposals. 

"JIC  rates  have  always  been  minimum 
rates  only.  Following  the  last  agreement 
in  January  1971  a  rapid  inflation  began, 
and  it  was  in  the  hope  of  providing  retail 
pharmacy  with  new  minimum  rates  that 
the  employers'  side  pressed  for  a  settle- 
ment with  the  trade  unions'  side  in  the 
Autumn  of  1972. 

"This  is  where  the  matter  still  stands, 
with  the  employers'  side  waiting  for  the 
new  proposals  of  the  trade  unions'  side. 

"The  full  implications  of  the  phase  III 
rules  are  being  studied  and  when  the  trade 
unions  are  prepared  to  re-open  negotia- 
tions for  a  new  agreement,  joint  proposals 
will  be  submitted  to  the  Pay  Board, 
whose  authority  is  necessary  to  permit 
new  rates  to  become  operative." 

Journal  advertisements: 
'gap'  in  data  sheet  provision 

There  is  an  "enormous  gap"  in  the  pro- 
vision of  data  sheets  according  to  the  latest 
Drug  and  Therapeutics  Bulletin. 

The  Bulletin  believes  the  Department  of 
Health  regards  advertising  in  journals  as 
exempt  from  the  data  sheet  requirements 
of  the  Medicines  Act  "as  seems  likely"  for 
administrative  reasons.  "To  exempt  adver- 
tisements in  journals  from  such  require- 
ments is  "illogical  and  nonsense,  even  if  it 
is  administratively  convenient"  states  the 
report. 

A  recent  advertisement  for  Ilosone 
(erythromycin  estolate)  appearing  in  some 
medical  journals  is  cited  as  showing  "all 
too  clearly"  that  standard  information  is 
needed  for  such  advertised  products.  The 
advertisement  (message:  "Prescribe  Ilosone 
—  everyday  antibiotic  for  all  ages")  gave 


no  hint  that  the  drug  could  cause  chole- 
static jaundice,  though  the  condition  was 
the  subject  of  a  yellow  warning  leaflet  from 
the  Committee  on  Safety  of  Medicines. 
"Advertising  that  is  not  backed  by  a 
readily  accessible  data  sheet  is  thus  par- 
ticularly liable  to  be  unbalanced." 

The  report  recognises  that  the  data  sheet 
gap  will  be  smaller  when  the  ABPI's  com- 
pendium has  been  distributed,  "but  it  will 
still  be  there".  Manufacturers  should  be 
urged  to  provide  data  sheets  for  all  adver- 
tised drugs  howsoever  they  are  advertised, 
the  report  recommends.  In  the  absence  of 
clear  regulations,  journals  should  only 
accept  advertisements  which  carry  the 
words  "a  data  sheet  will  be  sent  on  re- 
quest", and  before  an  advertisement  is 
published  the  relevant  sheet  should  be 
lodged  with  the  Department  of  Health  and 
the  journals  concerned. 

'Little  Neddy'  report  on 
distributive  trades  in  EEC 

Opportunities  for  expansion  by  British 
distributors  into  the  other  countries  of  the 
EEC  are  highlighted  in  a  report  published 
by  the  Distributive  Trades  Economic 
Development  Committee  (Little  Neddy) 
on  Monday. 

The  report  The  Distributive  Trades  in 
the  Comman  Market  suggests  that  the 
varied  experience  of  the  UK,  particularly 
in  the  immensely  varied  non-food  sector, 
should  provide  a  strong  basis  for  expan- 
sion. From  the  point  of  view  of  retailing 
experience  in  the  UK  the  overall  picture 
in  the  Netherlands  followed  by  Germany 
and  Denmark  is  more  familiar  than  the 
picture  presented  by  Italy  and  perhaps 
Belgium  and  France.  But  in  Belgium  and 
France  if  not  in  Italy  the  retail  scene  is 
changing  fast. 

Comparisons  are  made  in  the  report  of 
retail  sales,  sales  per  person  employed, 
sales  per  sq  ft  of  selling  space,  and  on  the 
share  of  the  food  and  non-food  trades 
held  by  multiple  shop  organisations,  con- 
sumer co-operatives,  department  stores, 
variety  stores,  mail  order  houses  and  buy- 
ing groups.  Some  information  is  also  given 
on  gross  margins,  personnel  costs,  cash- 
and-carry  warehouses,  etc.  There  are 
chapters  with  this  information,  on  the 
Common  Market  as  a  whole  and  on  each 
of  the  nine  countries. 


Ht  the  palace 


Left:  Mr  G.  David,  FPS,  JP,  chairman  Central  NHS  (Chemist  Contractors)  Committee, 
received  his  OBE  from  the  Queen  at  an  investiture  at  Buckingham  Palace  on  October  31. 
He  is  with  Mrs  B.  David,  daughter  Janet  and  son  Stephen.  Right:  Mr  E.  H.  Fagg  FPS  on 
the  same  day  received  his  MBE.  He  is  with  his  wife  Evelyn,  daughter  Jean  and  son  Ian. 
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Health  centres:  focal  points 
for  nationalised  pharmacy? 


Health  centres  could  be  focal  points  for 
a  nationalised  pharmaceutical  service  sup- 
plied and  serviced  from  the  hospitals, 
Mr  A.  G.  M.  Madge,  Council  member, 
Pharmaceutical  Society,  warns  this  week. 

Speaking  at  the  Isle  of  Wight  on  Wed- 
nesday. Mr  Madge  said  that  in  the  new 
NHS  it  was  evident  that  hopital  pharmacy 
— a  state  service — was  going  to  have  much 
more  power  and  influence.  The  general 
practice  pharmacist  would  go  into  a  minor 
position  of  influence.  "Could  not  hospital 
pharmacy  linked  with  health  centres  be  a 
5ocal  point  in  a  service  supplying  strate- 
gically sited  pharmacies?"  That  would 
provide  a  good  career  structure  for  hos- 
pital pharmacy  and  a  greater  influence  on 
the  part  of  pharmacy  technicians. 

Mr  Madge  estimated  £75m  as  the  cost 
of  nationalisation  of  the  NHS  part  of  re- 
tail pharmacy,  leaving  the  counter  trade 
alone.  What  is  that  cost  compared  to  Map- 
lin  Sands  project,  the  Concorde,  the  Chan- 
nel Tunnel  if  a  government  decides  on 
that  course  of  action,  Mr  Madge  asked. 
He  felt  that  it  would  be  easier  to  take- 
over the  company  and  Co-operative  phar- 
macies first,  and  wondered  how  long  the 
rest  could  resist  nationalisation. 

Looking  on  the  other  side,  Mr  Madge 
commented  that  many  employee  pharma- 
cists might  feel  their  position  would  be 
better  in  a  state  service.  The  lot  of  many 
proprietor  pharmacists  would  not  be  worse 
in  a  state  organisation.  "How  many  phar- 
macists, both  proprietor  and  employee,  in 
general  practice  would  welcome  relief 
from  the  continuous  economic  fight  of  to- 
day, to  have  better  hours,  better  condi- 
tions, longer  holidays,  and  a  pension?"  In 
a  salaried  service,  pharmacy  could  speak 
with  one  voice  and  have  political  power. 

Choices  for  hospital 
pharmacy  involvement 

Two  possibilities  are  open  to  increase  the 
contribution  of  the  hospital  pharmacist  to 
patient  safety,  according  to  Dr  Shirley 
Ellis,  the  first  Nicholas  Award  winner. 

Delivering  the  winning  paper  last  week, 
Dr  Ellis  said  that  extension  of  pharmacy's 
sphere  of  activity  leading  to  overlap  with 
other  professions  was  fraught  with  diffi- 
culties. "Each  profession,  no  matter  how 
well  established,  fights  to  retain  its  inde- 
pendent status  and  only  freely  relinquishes 
those  duties  it  considers  tedious  or  not  re- 
quiring professional  skills;  the  aquisition 
of  such  duties  would  not  enhance  the  role 
of  the  pharmacist."  If  such  an  expansion 
was  attempted,  it  would  have  to  be  by 
close  co-operation  with  all  the  professions 
or  the  overall  effect  will  not  be  to  the 
benefit  of  the  patient. 

On  the  other  hand,  if  the  pharmacy  de- 
partment concentrated  its  resources  and 


developed  those  areas  for  which  the  phar- 
macists' education  specifically  fits  him  — 
eg  drug  information,  quality  control  —  it 
could  then  put  out  tentacles  into  each  pro- 
fessional sphere  carrying  useful  informa- 
tion that  would  anchor  pharmacy  more 
firmly  into  a  central,  indispensable  role  in 
the  hospital  team. 

Dr  Ellis  believed  that  the  purpose  of  the 
hospital  team  was  to  serve  the  patient, 
"not  in  the  abstract  but  as  individuals". 
The  pharmacist  could  be  of  most  value  to 
that  team  by  helping  his  fellow  members 
to  do  their  jobs  better  than  by  taking  part 
of  those  jobs  and  doing  it  himself. 

Earlier  Dr  Ellis  described  two  systems 
of  medicine  control  —  the  introduction  of 
standard  procedures  and  a  visiting  phar- 
macist in  Cornwall  and  the  unit  dose  drug 
distribution  in  Leeds.  The  rate  of  medica- 
tion errors  in  the  Cornwall  system  had 
been  reduced  by  an  average  of  42.7  per 
cent,  but  in  Leeds,  the  unit  dose  system 
coupled  to  a  ward  pharmacy  service  cut 
such  errors  by  51-5  per  cent. 

Cephalosporin:  NRDC's 
biggest  revenue  earner 

The  National  Research  Development  Cor- 
poration's largest  royalty  earner,  both 
cumulatively  and  annually,  continues  to  be 
cephalosporin  C,  according  to  Dr  B.  J.  A. 
Bard,  managing  director.  He  was  present- 
ing the  Corporation's  annual  report. 

A  range  of  cephalosporin  derivatives 
has  been  developed  over  the  past  15  years, 
said  Dr  Bard.  They  are  being  manufac- 
tured by  major  pharmaceutical  companies, 
who  are  Corporation  licensees,  in  the  UK, 
USA,  Japan  and  Europe. 

Among  research  undertaken  with  Cor- 
poration support,  the  annual  report  in- 
cludes the  potentiality  of  a  unique  drug 
from  the  bark  of  a  tropical  tree.  ECG 
tracing  on  rats  injected  with  a  pure  frac- 
tion isolated  from  the  bark  indicate  that 
the  active  principle  concerned  slows  the 
heart  rate  and  increases  its  output  but  at 
the  same  time  reduces  the  blood  pressure 
instead  of  increasing  it. 

'Boots  merger  will  not 
create  monopoly' 

Boots  have  denied  that  their  proposed 
merger  with  the  House  of  Fraser  (last 
week,  p  673)  is  against  the  public  interest. 

In  a  letter  to  shareholders,  the  chairman, 
Dr  G.  I.  Hobday,  said  the  company  do 
not  believe  the  merger  "created  any  mono- 
poly or  any  situation  that  is  against  the 
public  interest."  They  believed  it  was  "en- 
tirely in  favour  of  the  interests  of  the 
public  as  customers,  employees  or  share- 
holders". 

Boots'    financial     advisers,    J.  Henry 


Schroder  Wagg  &  Co  Ltd,  say  it  is  a  com- 
bination of  the  resources  and  expertise  of 
the  two  companies  which  benefit  both  em- 
ployees and  consumers. 

The  proposed  merger  was  raised  in  the 
Commons  last  week  when  a  call  was  made 
for  reference  to  the  Monopolies  Commis- 
sion. Sir  Geoffrey  Howe,  Minister  for 
Trade  and  Consumer  Affairs,  replied  that 
the  merger  fell  within  the  provisions  of  the 
Fair  Trading  Act.  He  will  decide  whether 
to  refer  the  deal  to  the  Monopolies  Com- 
mission after  obtaining  the  advice  of  Mr 
J.  Methven,  director-general  of  Fair  Trad- 
ing. 

Mr  E.  Bishop  asked  Sir  Geoffrey  if,  in 
his  consideration  of  the  merger,  he  would 
seek  assurances  from  the  companies  about 
correcting  the  employment  and  career  op- 
portunities of  their  employees.  Sir  Geoffrey 
replied  that  the  implication  for  employees 
and  employment  generally  was  among  the 
factors  examined  in  every  merger  con- 
sidered by  his  Department. 

EEC:  'growth  area'  for 
UK  chemical  exports 

Great  Britain  sends  23  per  cent  of  her 
chemical  exports  to  other  countries  in  the 
European  Economic  Community  states  the 
Chemical  Industries  Association.  The  EEC 
is  providing  the  most  rapid  growth  area 
for  the  chemical  export  trade,  they  add, 
ond  at  the  Association's  annual  meeting 
last  week  members  were  urged  to  equip 
themselves  to  play  a  full  part  in  working 
out  specifications  and  codes  of  practice  at 
the  Community  level  and  make  sure  that 
their  interests,  which  form  an  integral  part 
of  the  interests  of  the  Comunity's  chemi- 
cal industry  as  a  whole,  were  "properly 
represented". 

Care  corrections 

The  average  weekly  drop  in  the  Car 
low-cost  distribution  trials  was  about  £100 
(see  last  week,  p  652).  Unichem  have 
amended  the  table  on  p  705  (this  issue) 
under  the  head  "£2,400"  a«  follows: —  2: 
616%;  actual  on  cost:  8-75%;  4:  5-25%. 


Mr  D.  F.  Lewis,  secretary  and  registrar, 
Pharmaceutical  Society  of  Great  Britain, 
recently  spoke  on  "Pharmacy,  national 
and  international"  to  the  Pharmaceutical 
Society  of  Northern  Ireland.  With  Mr 
Lewis  Is  Mr  T.  A.  Gray,  the  new  president 
of  the  Northern  Ireland  Society. 
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Move  for  extra 

container 

allowance 


Representations  are  to  be  made  to  the 
Department  of  Health  that  a  pharmacist's 
endorsement  should  be  accepted  for  an 
additional  container  allowance  where 
a  medicine  has  to  be  dispensed  in  two 
bottles  because  of  the  present  container 
shortage.  That  was  decided  at  the  last 
meeting  of  the  Central  NHS  (Chemist 
Contractors)  Committee. 

Considerable  discussion  took  place  over 
|  the  delay  in  reply  to  the  representations 
made  by  the  Committee  on  the  net  ingre- 
dient cost  inquiry.  It  was  agreed  that  the 
Department  be  informed  in  the  strongest 
possible  terms  of  the  concern  felt  over  this 
delay  and  pressed  for  a  reply  for  consi- 
deration at  the  next  meeting. 

In  relation  to  the  Price  and  Pay  Code 
concern  was  expressed  by  member  of  the 
Committee  about  the  increase  in  salaries 
and  wages  which  had  taken  place  since 
the  labour  costs  inquiry  was  held  and  the 
effect  of  the  increases  on  the  results  of 
the  inquiry.  The  Committee  authorised  the 
collection  of  the  necessary  information  to 
assess  the  position  from  the  pharmacies 
taking  part  in  the  1973  inquiry. 

Remuneration  basis  questioned 

It  was  decided  that  a  subcommittee 
should  be  set  up  to  reconsider  the  basis  of 
NHS  remuneration.  It  was  reported  that 
representations  had  been  made  to  the 
Department  that  the  payment  now  made 
to  chemist  contractors  on  the  first  of  the 
month  be  made  earlier. 

A  meeting  of  the  oxygen  subcommittee 
was  being  held  immediately  following  the 
Central  NHS  Committee  to  discuss  re- 
muneration and  conditions  of  service. 

The  Committee  was  informed  that  a 
reply  had  been  received  from  the  Depart- 
ment to  the  Committee's  representations 
that  a  scheme  be  implemented  for  the  sup- 
ply at  daily  intervals  against  orders  on 
form  EC10  of  certain  medicines  to  specific 
patients.  The  Department  rejected  the  pro- 
posals and  argued  that  the  prescriber 
should  write  individual  prescriptions.  The 
Committee  decided  that  a  copy  of  the 
Department's  reply  be  sent  to  the  Council 
of  the  Pharmaceutical  Society  which  had 
raised  this  matter. 

Discussing  NHS  reorganisation  and  the 
election  of  area  Chemist  Contractor  Com- 
mittees, it  was  reported  that  the  results  had 
been  declared  of  all  the  elections  for  which 
the  secretary  had  been  acting  as  returning 
officer  and  that  the  necessary  information 
had  been  passed  to  the  Department  of 
Health  so  that  the  Area  Health  Authori- 
ties could  be  given  the  information  and 
the  committees  be  recognised  by  the  Sec- 
retary of  State. 

Each  Area  Contractor  Committee  would 


Mr  G.  Mercer,  MPS,  Blackburn,  Lanes  receiving  first  prize  in  the  1973 
new  honey  and  lemon  Strepsils  competition.  The  winning  slogan  was  "I 
shall  recommend  honey  and  lemon  Strepsils  because  its  the  flavour  they'll 
favour".  Second  and  third  prizes  were  won  by  Mr  C.  Bottomley,  Edgware, 
Middlesex  and  Mr  E.  Broadley,  Halton,  Leeds.  Left  to  right  are  Mr  W. 
Nash  (product  manager);  Mr  Mercer,  Mr  H.  Bates,  MPS  (local  medical 
representative)  and  Mr  E.  Sedgley  (regional  sales  manager) 


be  invited  to  send  its  secretary  and  two 
other  members  (preferably  the  representa- 
tives on  the  family  practitioner  com- 
mittees) to  a  conference  to  be  held  on 
February  24  1974  at  the  School  of  Phar- 
macy, Brunswick  Square,  London. 

A  letter  from  the  Pharmaceutical  Society 
was  considered  proposing  that  in  view  of 
the  large  number  of  oral  preparations 
which  required  protection  from  light,  the 
Society  should  issue  a  recommendation 
that  all  liquid  oral  medicines  should  be 
dispensed  in  containers  which  gave  such 
protection.  It  was  made  clear  that  the 
Society  would  not  of  course  wish  to  issue 
a  recommendation  on  the  lines  envisaged 
until  an  adequate  supply  of  containers  of 
the  kind  required  was  available  to  general 
practice  pharmacists.  It  was  decided  that 
the  Society  be  informed  that  the  Com- 
mittee agreed  in  principle  with  their  pro- 
posal but  that  it  be  emphasised  that  until 
the  present  bottle  supply  position  had  im- 
proved no  recommendation  on  the  lines 
envisaged  should  be  made. 

It  was  agreed  that  a  Newsletter  note  be 
prepared  reminding  chemist  contractors  of 
the  need  to  make  it  clear,  when  ordering 
hypodermic  needles  for  supply  against 
orders  on  form  EC  10,  that  needles  con- 
forming to  the  Tariff  were  required. 

UK  accident  notification 
system  to  be  set  up 

The  Home  Office  intends  to  set  up  a 
national  accident  notification  system  to 
collect  information  on  accidents  in  the 
home  and  the  part  played  in  them  by  con- 
sumer goods. 

Mr  David  Lane,  Under-secretary  of 
State,  Home  Office,  said  last  week  that 
there  were  800,000  home  accidents  a  year 
in  the  UK.  More  information  was  needed 
to  identify  the  causes  of  such  accidents  — 
whether  by  carelessness,  frailty,  illness, 
bad  home  design,  unsatisfactory  consumer 
goods  or  inadequate  labelling.  A  pilot  study 
was  currently  being  undertaken  in  six 
r.reas:  Bromley,  Southampton,  Norwich. 
Northampton.  Newcastle,  Huddersfield. 


Poisoning  dangers  and 
warnings  to  infants 

Mr  Greville  Janner  in  the  Commons  this 
week  asked  the  Secretary  of  State  for 
Education  whether  she  would  issue  a  cir- 
cular requesting  that  children  in  the  lower 
classes  of  nursery  and  infant  schools  be 
warned  about  poisoning  by  aspirins. 

Mrs  Margaret  Thatcher  replied;  "No. 
This  danger  lies  mainly  in  the  home  and  is 
a  matter  of  parental  responsibility.  Never- 
theless the  'Handbook  of  Health  Educa- 
tion' issued  by  my  Department  contains 
advice  for  teachers  about  informing  pupils 
of  the  dangers  of  pills  and  drugs  and 
of  the  importance  of  keeping  poisons, 
disinfectants  and  drugs  in  their  proper 
places  in  the  home.  The  pamphlet  'Drugs 
and  the  Schools'  issued  last  year  by  my 
Department  emphasises  the  importance  of 
sensible  drug  education  beginning  in  the 
infant  school." 


EEC  watchdog 


A  new  Parliamentary  "watchdog  body"  to 
scrutinise  important  proposals  for  delega- 
ted legislation  emanating  from  the  EEC 
has  been  recommended  by  the  Commons 
Select  Committee  on  European  Community 
Secondary  legislation. 

The  Committee,  in  its  second  report, 
proposes  that  the  new  body  should  have 
the  full  powers  of  a  Select  Committee.  It 
should  meet  at  least  fortnightly  when 
Parliament  is  in  session,  and  perhaps  once 
or  twice  during  the  long  summer  recess. 
The  report  states  "In  addition  to  examin- 
ing legislative  proposals,  the  new  Com- 
mittee should  be  on  the  look  out  for  pro- 
posals which  embody  matters  of  impor- 
tance even  before  the  stage  where  they 
have  been  formally  transmitted  from  the 
EEC  Commission  to  the  Council  of 
Ministers. 

"It  is  essential  that  the  Committee,  and 
through  it  the  House,  should  receive  as 
much  early  warning  as  possible  to  con- 
sider their  probable  impact  on  the  con- 
stitution, law  and  practice  of  the  UK". 


For you 

Dispensing  generic  levodopa  prescriptions 
means  a  fresh  decision  every  time— it 
doesn't  happen  often  enough  to  form  a 
habit.  But  Larodopa  is  levodopa  in  a  form 
that  is  convenient  for  you  because  the 
double  scored  500mg. tablet  will  fit,  simply 
into  any  dosage  regime:  and,  as  Larodopa  is 
the  most  economical  presentation  of 
levodopa, you  will  be  fully 
reimbursed  by  the  Pricing  Bureau. 


For  the  patient 

Larodopa  tablets  are  double  scored  and  can 
be  broken  into  halves  or  quarters,  thus  pro- 
viding the  versatility  of  dosage  necessary 
for  the  effective  management  of  Parkin- 
sonism. Which  means  one  less  worry  for  a 
patient  who  has  quite  enough  to  worry  about. 
Further  information  is  available  on 
request  from:  Roche  Products  Limited 

15  Manchester  Square    /  v 

London  W1M6AP.        <  ROCHE  > 


J470012 


Larodopa  is  a  trade  marl- 
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Topical  reflections 

BY  XRAYSER 


Mightier  yet 

A  favourite  topic  at  pharmaceutical  meetings  over  the  years  has  been 
"Whither  pharmacy" — with  or  without  a  question  mark.  I  would  doubt 
whether  any,  in  his  wildest  dreams,  ever  imagined  such  cataclysm  as  was 
reported  in  last  week's  issue.  The  launch  of  the  long-heralded  Care  has 
coincided  with  the  news  that  the  Boots  Co  Ltd  has  made  a  bid  for  the 
department-store  group  House  of  Fraser,  Ltd.  I  note  that  Mr  D.  E.  Appleby, 
Boots'  managing  director,  describes  the  objective  as  a  two-prong  plan  to 
expand  on  both  pharmaceutical  and  retail  fronts  and  that  he  does  not 
expect  the  matter  to  be  referred  to  the  Monopolies  Commission. 

Stronger  and  lustier  infants  than  Care  might  quail  before  the  combined 
power  of  Boots,  Derry  &  Toms,  Barkers,  Pontings,  Harrods,  the  Army  & 
Navy  Stores,  Rackhams,  Brights,  Jollys,  Hammonds,  and  their  many 
associates  up  and  down  the  country.  It  may  be  that  the  combining  of  all 
those  vast  interests  makes  it  all  the  more  necessary  to  find  some  means  to 
minimise  the  overwhelming  power  of  the  giant  stores  and  multiples,  but 
with  all  the  care  in  the  world  it  is  difficult  to  see  how  the  pharmacist  can 
compete  with  the  regiment  now  being  assembled — provided,  of  course, 
that  pharmacy  has  set  its  sights  on  what  Mr  Maxwell  Gordon  has 
described  as  an  attempt  to  turn  us  into  pseudo-grocers. 

And  I  must  confess  I  share  Mr  Gordon's  anxiety,  not  to  say  perplexity. 
I  have  not  yet  added  my  weight,  such  as  it  is,  to  the  Care  Chemists'  Group. 
I  don't  yet  know  enough  about  it,  but  I  should  hesitate  to  identify  myself 
publicly  with  the  movement  by  a  notice,  just  as  I  have  consistently 
refrained  from  displaying  a  sticker  which  might  create  the  impression  that 
I  had  been  taken  over  by  the  NPU. 

There  are  other  schemes  afoot,  stimulated,  no  doubt,  by  the  Care 
concept,  and  internecine  strife  is  already  evident  in  the  pharmaceutical 
field — a  state  of  affairs  unlikely  to  arise  with  Boots- Fraser. 

There  are  at  present  shortages.  One  is  constrained  to  wonder,  if  that 
situation  continues  or  grows,  how  supplies  will  be  shared  out.  But  if  I 
were  starting  out  on  my  career  today  instead  of  preparing  for  my  exit,  I 
should  be  seeking  the  utmost  use  for  my  professional  skills  and  eschewing 
"catalogue  ranges". 

Scarcity 

Meantime,  in  a  very  busy  spell,  I  am  experiencing  difficulties  in  obtaining 
prescribed  drugs  and  preparations  from  the  very  firms  who  are  so  keenly 
anxious  for  me  to  take  up  one  or  other  of  the  schemes.  One  has  to  look 
very  far  ahead  indeed  to  ensure  adequate  stocks  for  everyday  needs.  I  do 
not  expect  to  be  asked  to  reorder  such  items  as  carbonate  of  magnesia,  or 
belladonna  tincture,  or  oil  of  cloves  or  emulsifying  ointment,  yet  all  were 
missing  in  the  past  week. 

If  I  go  into  the  open  market,  in  the  congenial  company  of  your  Markets 
Editor,  I  may  purchase  a  metric  ton  of  belladonna  leaves  at  £320  spot,  or 
Zanzibar  cloves  at  £1,178  per  ton  cif — not  a  very  large  sum  compared  with 
£225  millions  for  the  House  of  Fraser. 

The  pharmaceutical  world  is  not  what  it  was  in  my  youth,  when 
everything  was  at  hand  and  even  the  small  manufacturing  houses  filtered 
their  tincture  of  belladonna  before  sending  it  out.  I  would  rather  have  that 
than  Mr  Darling's  "decent"  display  material. 
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Mr  Albert  Howells,  a  member  of  the 
Council  of  the  Pharmaceutical  Society  of 
Great  Britain  and  a  former  president  of 
the  Society  has  announced  his  engagement 
to  Miss  Renate  Jost,  a  pharmacist  at  the 
Ministry  of  Health  in  Bonn,  West  Ger- 
many, and  frequent  attender  at  British 
Pharmaceutical  Conferences. 

Mr  Peter  Keddie,  MPS,  chairman  and 
managing  director,  John  Wyeth  &  Brother 
Ltd,  has  been  elected  to  the  Livery  of  the 
Worshipful  Society  of  Apothecaries. 

Miss  Ellen  Spence,  MPS,  High  Street 
Linlithgow,  West  Lothian  has  sold  her 
business  which  had  been  in  her  family  for 
more  than  80  years.  Miss  Spence  who  is 
retiring,  had  been  in  the  business  herself 
for  27  years.  The  business  has  been 
acquired  by  Mr  James  Michie,  MPS. 

Mr  J.  A.  Atkinson  DFC  has  been  appoin- 
ted as  a  Deputy  Secretary  in  the  Depart- 
ment of  Health  and  Social  Security,  from 
December  1.  He  will  succeed  Mr  Lancelot 
Errington  CB. 

Deaths 

MacKinnon:  Recently,  Mr  Aulay  MacKin- 
non, MPS,  37  Old  Evanton  Road,  Ding- 
wall, Ross,  aged  62.  Mr  MacKinnon  quali- 
fied in  1951  and  was  for  17  years  manager 
of  Dingwall  branch  of  Boots  Ltd.  He  re- 
tired from  the  post  two  years  ago. 

Winter:  As  the  result  of  an  accident  on 
October  27,  Mr  Thomas  Winter,  MPS, 
FBOA,  18  Kirk  Wynd,  Langholm,  Dum- 
frieshire.  Mr  Winter  qualified  in  1938. 


News  in  brief 

□  Prescriptions  dispensed  in  England  dur- 
ing July  numbered  21,483,831  (13,793,160 
forms).  The  total  cost  was  £19,048,439,  an 
average  of  £0  886  per  prescription. 

□  Mr  F.  Glaves-Smith  has  been  appointed 
deputy  director-general  of  fair  trading.  He 
will  also  have  special  responsibility  directing 
the  monopolies  and  mergers  division.  Other 
appointments  include  Mr  P.  Harris,  direc- 
tor of  restrictive  trade  practices;  Mr  J. 
Mitchell,  director  of  consumer  protection; 
and  Mr  M.  Ware,  legal  adviser. 

□  Sponsors  for  Awards  being  offered  by 
the  Chemical  Society  this  year  include 
Boots  Pure  Drug  Co  Ltd  for  medicinal 
chemistry  and  CIBA-Geigy  (UK)  Ltd  for 
synthetic  organic  chemistry. 

n  H.M.  Custom  &  Excise  have  issued 
Notice  No.  706  dealing  with  VAT  especi- 
ally with  "partial  exemption"  and  "self 
supply  (stationery)". 

□  The  Health  Education  Council  will 
move  to  new  premises  at  78  New  Oxford 
Street,  London  WC1  at  the  end  of  Nov- 
ember. 


□  The  number  of  candidates  listing  phar- 
macy as  their  first  choice  of  subject  when 
applying  to  the  Universities  Central 
Council  on  Admissions  was  1,727  in  the 
year  1971-72.  The  UCCA  statistical  sup- 


plement to  the  tenth  report,  says  this  fig- 
ure represents  1.4  per  cent  of  the  total 
candidates  apply  through  the  scheme,  com- 
pared with  9  per  cent  placing  medicine  as 
first  choice. 
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New  products 
and  packs 


Sundries 

Swiss  Crystal  hairbrushes 

From  Jacquelle  comes  a  new  range  of 
hairbrushes  called  Swiss  Crystal.  Filled 
with  a  mixture  of  bristle  and  synthetic 
fibre  the  hairbrushes  are  in  translucent 
colours  -  -  wine,  smoke  and  honey.  The 
styles  include  a  full  radial  (fl-25),  semi- 
radial,  professional,  and  slim  pointed 
brushes  (£0-95),  (Jacquelle  &  Co  Ltd,  Kitty 
Brewster  Estate.  BIyth,  Northumberland 
NE24  4RG). 

Flotation  cushion  'breakthrough' 

A  flotation  cushion  claimed  to  be  a 
breakthrough  in  the  prevention  of  bed 
sores  and  alleviation  of  similar  discomforts 
has  been  introduced  by  Rosefair  Scientific 
Fabrications  Ltd.  The  cushion  consists  of 
a  core  of  polyether  foam  encased  in  a 
plastic  outer  envelope.  All  free  air  is  ex- 
tracted from  the  foam  and  the  envelope; 
Fluid  is  inserted  and  the  cushion  sealed 
to  effect  a  'negative  pressure'  inside  the 
envelope,  giving  it  a  withered  appearance. 
Sit  on  the  cushion  and  the  weight  is  spread 
evenly  against  the  walls  of  the  cushion 
and  the  counter-pressure  is  kept  to  a  min- 
mum.  Thus  in  effect  the  subject  is  floating 
on  the  cushion. 

Extensive  trials  with  the  Hydro-Medica 
flotation  cushion  (£12-65)  have  shown  that 
it  is  of  benefit  during  the  recovery  period, 
after  total  hip  replacement,  amputation, 
perineal  surgery,  haemorrhoidectomy,  gy- 
naecological and  other  similar  conditions 
(Rosefair  Scientific  Fabrications  Ltd, 
Greenhill  Crescent,  Holywell  Industrial 
Estate.  Watford  WD1  8SQ). 

Cosmetics  and  toiletries 

New  colours  from  Gala 

Gala  have  introduced  new  colours  to  their 
eye  shadow  and  nail  polish  ranges  this 
month  ready  for  the  party  season.  The 
matte  shadow  additions  are  gold  nugget 
and  quicksilver  (£0-35),  and  the  nail  polish 
range  has  gold  nugget,  quicksilver,  and 
firelight  added  (£0-30),  (Gala  of  London 
Ltd,  41a  Burlington  Arcade,  London). 

Eye  shadows  from  Maybelline 

Maybelline  have  introduced  a  new  range 
of  single  eye  shadows  (£01 8),  called  "Little 
Miss  Bright  Eyes"  which  includes  such 
colours  as,  cosmos  blue,  lemon  lime,  gypsy 
lavender  and  blush  pink.  The  eye  shadows 
are  designed  to  blend  with  Maybelline's 
Ultra  Lash  mascara  (Maybelline  Eye  Cos- 
metics Ltd,  White  Laboratories,  Penarth 
Street,  London  SE15  1TR). 

Yardley  extend  range 

Yardley  have  introduced  two  more  pro- 
ducts in  their  Khadine  range,  Khadine 
creme  bath,  a  moisturiser  for  the  bath 
'£0-76)  that  comes  in  a  glass  bottle  with  a 
minaret-shaped  cap  in-keeping  with  the 
"Eastern"  theme  of  the  range,  and  Khad- 


ine creme  perfume  (£0-76)  that  has  an  oil 
base  which  helps  to  hold  the  fragrance 
and  keeps  evaporation  to  a  minimum.  The 
creme  perfume  has  been  packaged  in  a 
"star"  specially  for  Christmas  (Yardley  of 
London  Ltd,  33  Old  Bond  Street,  London). 

Malu  perfume  Cologne 

Packaged  in  an  attractive  black  and  gold 
carton  Malu,  a  new  perfume  spray  Cologne 
by  Dupont  Cosmetics  Ltd,  will  be  avail- 


able shortly.  The  25g  Cologne  (£1-45)  comes 
ill  a  glass  bottle  with  a  gilt  cap  (distributed 
by  Vitabiotics  Ltd,  1  Beresford  Avenue, 
Wembley,  Middlesex). 


CEPLAC 

DENTAL  DISCLOSING 
TABLETS 


CEPLAC  reveals  bacteria  attacking  teeth  and 
gums-,  by  staining  them  and  the  debris  in  which 
they  live.  When  the  patient  has  brushed  away 
the  red  stain  teeth  arc  really  clean. 


CEPLAC  is  being  recommended  by  dentists  as 
an  aid  to  oral  hygiene.  It  is  supplied  in  cartons 
of  28  tablets. 


CEPLAC  will  shortly  be  promoted  to  school 
children  in  England  and  Wales. 


CEPLAC  will  soon  be  in  demand  so  make  sure 
you  have  CEPLAC  in  stock. 


eBERK  PHARMACEUTICALS  LTD 
Shalford,  Surrey. 

*Trade  Mark  J.4562 
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Men  go  for  hairsprays  -  but 
do  chemists  miss  out? 


SINEMET  tablets 

Manufacturer  Merck  Sharp  &  Dohme 
Limited,  Hertford  Road,  Hoddesdon, 
Herts. 

Description  Dapple-blue,  half-scored,  oval 
tablets,  marked  'MSD  654'  containing 
25mg  carbidopa  (as  carbidopa  monohyd- 
rate)  and  250mg  levodopa. 
Indications  Parkinson's  disease  and  syn- 
drome. Sinemet  may  be  given  to  parkin- 
sonian patients  taking  vitamin  preparations 
containing  pyridoxine. 
Contraindications  When  sympathomimetic 
amines  are  contra-indicated;  concurrent  use 
with  MAO  inhibitors  (must  be  discon- 
tinued 2  weeks  before  Sinemet  is  intro- 
duced); uncompensated  cardiovascular, 
endocrine,  haematological,  hepatic,  pul- 
monary, or  renal  disease;  narrow-angle 
glaucoma,  nursing  mothers. 
Dosage  Patients  not  receiving  levodopa: 
initially  half  tablet  three  times  daily. 
Patients  already  receiving  levodopa:  a 
dosage  of  Sinemet  that  will  provide  ap- 
proximately a  quarter  of  the  previous  levo- 
dopa dosage  (see  Precautions).  Maximum 
(any  patient)  8  tablets  daily.  Also  see 
literature. 

Precautions  Levodopa  must  be  discon- 
tinued at  least  8  hours  before  Sinemet  is 
introduced;  not  recommended  in  drug- 
induced  Parkinsonism;  patients  should  be 
monitored  for  development  of  mental 
changes  (see  Side  effects);  should  be  dis- 
continued the  night  before  general  anaes- 
thesia; also  see  literature. 
Side  effects  Side  effects  occurring  fre- 
quently with  levodopa  alone  are  anorexia, 
nausea,  vomiting,  cardiac  arrhythmias, 
postural  hypotension,  and  dizziness;  these 
reactions  are  usually  reduced  or  elimina- 
ted with  Sinemet. 

Other  side  effects,  associated  with  levo- 
dopa alone,  may  become  more  severe: 
choreiform,  dystonic,  and  other  involun- 
tary movements;  dyskinesia;  such  psychia- 
tric symtoms  as  agitation,  anxiety,  con- 
fusion, depression,  hallucinations,  delu- 
sions, insomnia,  nightmares;  mental  chan- 
ges including  paranoid  ideation  and  psy- 
chotic episodes.  These  side  effects  can 
usually  be  lessened  by  dosage  reduction. 
Storage  Shelf  life  3  years;  store  in  a  cool, 
dry  place. 

Packs  100  tablets  (£9-60  trade). 
Supply  restrictions  PI.S4B. 
Issued  November  1973. 


Hospitals  only 

Burroughs  Wellcome  &  Co,  Temple  Hill, 
Dartford,  Kent,  confirm  that  they  are  now 
unable  to  accept  further  orders  for  cycli- 
morph  from  the  wholesale  and  retail  phar- 
maceutical trade.  Residual  stocks  will  be 
made  available  to  hospitals  who  should 
send  their  orders  to  Home  Order  Control, 
Wellcome  Medical  Division,  Temple  Hill, 
Dartford,  Kent  DAI  5 AH. 


Did  you  know  the  sale  of  men's  hairsprays 
has  more  than  doubled  in  the  first  six 
months  of  this  year?  Have  your  profits 
doubled  accordingly?  When  asked  whether 
the  current  buying  patterns  of  chemists 
reflected  this  expansion  a  spokesman  for 
Bristol-Myers  said,  "Some  chemists  are  ex- 
ploiting this  growth  very  well  by  stocking 
and  featuring  the  leading  aerosol  brands, 
but  many  others  are  missing  out  on  this 
opportunity  through  carrying  insufficient 
stocks  of  the  leading  brands". 

According  to  recent  figures  aerosols 
now  account  for  35  per  cent  of  men's  hair- 
dressing  preparations  compared  with  18 
per  cent  for  the  same  period  in  1972.  What 
has  produced  this  swing  towards  aerosols? 

The  spokesman  for  Bristol-Myers  Co 
Ltd,  attributes  the  rise  in  demand  to  three 
factors.  The  first  is  that  the  aerosol  hair 
dressing  caters  for  a  new  market  —  the 
under  35s.  These  young  men  tend  to  have 
longer  hair  and  want  their  hair  to  look 
"natural".  Before  the  hairspray  was  intro- 
duced there  was  no  suitable  preparation. 

The  second  factor  he  attributed  to  the 
launching  by  manufacturers  of  aerosol 
products  in  1973.  Bristol-Myers  introduced 
Black  Knight,  Gillette  launched  Dry  Look, 
and  Beechams  relaunched  Falcon.  These, 


with  Cossack,  account  for  about  28  per 
cent  of  the  total  men's  hairdressing  market. 

The  third  factor  was,  he  thought,  manu- 
facturers' use  of  extensive  advertising  cam- 
paigns supporting  their  products. 

Although  Brylcreem  is  still  the  best  sell- 
ing brand  its  share  of  the  market  appears 
to  have  dropped  this  year;  aerosols  now 
hold  second  and  third  positions  for  leading 
brand  sellers. 

Manufacturers  report  a  reluctance  by 
chemists  to  invest  in  this  type  of  product. 
One  view  is  that  they  have  not  been  pre- 
pared for  the  rapid  speed  with  which  this 
growth  has  taken  place.  But  with  the  ap- 
proach of  Christmas  a  further  problem  is 
presented.  According  to  the  Bristol-Myers 
spokesman  there  is  a  very  substantial  peak 
in  the  market  just  before  Christmas  for 
men's  hairdressings  generally,  but  particu- 
larly for  aerosols.  He  urged  chemists  to 
ensure  that  they  are  prepared  for  an  un- 
precedented demand  for  men's  hairsprays 
this  Christmas. 

This  increase  in  demand  for  hairsprays 
is  not  expected  to  die  with  the  end  of 
the  Christmas  rush.  Bristol-Myers  antici- 
pate a  growth  in  the  aerosol  market  to  the 
extent  of  a  further  35  per  cent  on  this 
year's  figures. 


Yardley  and  McLaren  in  1974 


Speculation  over  the  future  of  Yardley 
sponsorship  for  the  McLaren  Formula  I 
team  during  the  1974  Grand  Prix  motor 
racing  season  has  caused  Yardley  to  make 
a  special  statement.  The  Yardley  McLaren 
agreement  gave  Yardley  of  London  ex- 
clusive rights  to  primary  sponsorship  of 
al!  McLaren  Formula  I  entries  for  1972 
and  1973,  together  with  the  option  to 
continue  during  1974..  From  late  1972 
McLaren  Racing  had  intimated  that  an 
increase  in  fees  would  be  more  or  less 
essential  if  the  team's  financial  stability 
were  to  be  maintained.  Yardley  responded 
that  a  modest  increase  in  support  could 
be  forthcoming  and  when  this  was  raised 
again  early  in  1973  Yardley  intimated  that 
co-sponsorship  by  a  compatible  outside 
company  might  be  acceptable.  At  the  same 
time  it  was  made  clear  Yardley  would 
almost  certainly  wish  to  extend  that  agree- 
ment through  1974.  Moreover  prospective 
substitute  sponsors  were  told  of  this  de- 
cision as  their  interest  became  known  to 
Yardley.  The  Yardley  option  for  1974  was 
formally    exercised   in    September  1973. 

The  directors  of  McLaren  Racing 
proposed  to  conclude  an  alternative  spon- 
sorship deal  for  1974,  but  that  they  were 
prepared  to  run  a  single  car  in  Yardley 
colours  to  provide  some  kind  of  con- 
tinuity. In  mid  September  Yardley  made 


it  clear  to  the  team  that  while  this  severe 
dilution  of  their  involvement  fell  far  short 
of  their  legitimate  expectations,  it  would 
be  acceptable  under  certain  conditions. 
If  these  were  met,  Yardley  would  be  pre- 
pared to  increase  the  basic  fee  stipulated 
in  the  original  agreement  to  a  higher 
guaranteed  figure. 

The  conditions  which  were  laid  down 
in  September  included  the  request  that 
the  Yardley  McLaren  would  be  driven 
by  either  Denny  Hulme,  Peter  Revson 
or  Jody  Scheckter,  thus  providing  Yardley 
with  a  competitive  driver  and  continuity 
for  promotional  purposes. 

All  the  conditions  were  spelled  out  by 
Yardley  executives  to  representatives  of 
McLaren's  prospective  new  sponsors  so 
that  there  should  be  no  misunderstanding. 
Yardley  stated  that  no  acceptable  pro- 
posal has  been  forthcoming  to  meet  these 
criteria.  Yardley  is  becoming  anxious  to 
see  the  matter  brought  to  a  conclusion 
which  would  safeguard  its  considerable 
investment  in  past,  current  and  future 
promotions,  particularly  as  the  time  is 
now  at  hand  when  firm  forward  com- 
mitments must  be  made.  Meanwhile, 
although  the  Yardley  offer  still  stands  in 
principle,  they  emphasise  that  the  basic 
situation  still  holds  good  —  that  Yardley 
have  exercised  their  option  for  1974. 
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Dricol  drops  and 
spray  recall 

Bristol  Laboratories  have  received  isolated 
reports  of  nasal  discomfort  from  one  batch 
of  Dricol  nasal  drops  and  spray — Batch 
NL201.  Although  the  reports  have  been 
small  in  number  and  limited  to  this  par- 
ticular batch,  the  company  asks  chemists 
to  withdraw  the  batch  from  sale  and  return 
the  stock  to  their  local  wholesaler  for 
replacemement.  It  should  be  noted  that 
although  the  individual  Dricol  bottles 
carry  the  batch  number  NL201,  the  outer 
carton  of  six  bottles  will  carry  one  of  the 
following  codes;  2K30,  2K31,  2L01,  2L02. 
Any  inquiry  relating  to  this  recall  should 
be  addressed  to  Bristol  Laboratories,  Div- 
ision of  Bristol-Myers  Co.  Ltd,  Stonefield 
Way,  Ruislip,  Middlesex. 

Rupert  bear  bubble  bath 

Rupert  Bear,  the  popular  children's 
character,  is  the  latest  container  design 
from  Morny  Ltd,  17  Old  Bond  Street,  Lon- 
don Wl  for  their  bubble  bath.  It  is  pro- 
duced in  opaque  orange  high  density  poly- 
thene. 

Listerine  mouthwash  campaign 

Advertisements  for  Listerine  mouthwash 
are  now  being  featured  in  the  London 
evening  papers  and  are  complemented  by 
a  four-week  burst  on  Capital  Radio. 

J  Cloth  companion 

An  addition  to  the  J  Cloth  range  is  to  be 
made  by  Johnson  &  Johnson  this  month 
with  the  launch  of  J  Cloth  sponge  cloth 
(£0-12)  in  the  Yorkshire /Harlech /West- 
ward television  areas.  The  cloths  are  aimed 
at  the  washing-up  market  and  consist  of 
a  layer  of  polyurethane  foam  sandwiched 
between  two  pieces  of  J  Cloth  cloth 
fabric  measuring  91  x  9+ins.  The  launch 
will  be  backed  by  television  advertising. 
(Johnson  &  Johnson  Ltd,  Slough,  Bucks). 

Nutriplan  economy  pack 

Smith  &  Nephew  Ltd,  Welwyn  Garden 
City,  announce  the  new  Nutriplan  economy 
pack  (£0-79)  containing  a  week's  supply 
of  low-calorie  slimmers'  meals,  less  than 
90  calories  per  meal,  in  instant  soup  form. 
The  new  packs  contain  seven  individual 
sachets  of  Nutriplan  in  a  variety  of 
flavours:  two  asparagus,  two  chicken,  two 
thick  vegetable  and  a  country  tomato.  A 
special  introductory  bonus  is  offered. 

Football'  flasks  from  Aladdin 

The  team  colours  and  club  badges  of 
Glasgow  Rangers  and  Glasgow  Celtic  foot- 
ball teams  have  been  incorporated  in  the 
design  of  vacuum  flasks  made  by  Aladdin 
Industries  Ltd,  Greenford,  Middlesex.  The 
I6oz  flasks  are  made  in  polypropylene  and 
the  printed  badge  designs  are  permanent 
and  will  take  continual  washing  and  use. 

Aladdin  are  expecting  a  great  demand 
for  similar  flasks  throughout  the  country, 


and  so  far  have  orders  for  Newcastle  and 
Sunderland  colours  and  expect  to  have  in- 
dividual flasks  for  four  London  clubs  by 
the  end  of  the  year. 

Special  offer  on  Babycare  soap 

Three  140g  bars  of  Savlon  Babycare  soap 
taped  together  and  priced  at  20p,  a  saving 
of  lOp,  is  the  special  offer  available  from 
wholesalers  and  representatives  of  Avlex 
Ltd,  ICI  Pharmaceutical  Division,  Alder- 
ley  House,  Alderley  Park,  Macclesfield, 
Cheshire  SK10  4TF.  Boxed  in  outers  of 
four  it  is  flashed  "Buy  2  and  get  1  free". 

Plans  for  Angiers  and  Supavite 

Bristol-Myers  will  again  be  using  press 
this  autumn  and  winter  to  advertise 
Angiers  junior  aspirin  and  Supavite.  In 
the  Angiers  campaign  the  copy  message 
reminds  mothers  that  Angiers  junior 
aspirin  is  orange  flavoured  and  therefore 
more  readily  accepted  by  young  children. 
Both  whole  and  half  pages  in  colour  in 
womens'  magazines  will  be  used  for  this 
advertising  campaign. 

Recent  Bristol-Myers  research  having 
shown  the  greater  level  of  awareness  of 
the  need  for  vitamins  among  dieters,  the 
Supavite  advertising  campaign  will  again 
concentrate  on  slimming  magazines.  The 
new  campaign,  however,  will  endeavour  to 
communicate  the  benefits  of  regular  use 
of  Supavite  to  other  members  of  the 
slimmer's  family. 

Dettol  and  metrication 

Reckitt  &  Colman  Pharmaceutical  Divi- 
sion, Dansom  Lane,  Hull,  state  they  have 
ceased  to  draw  attention  on  Dettol  labels 
to  the  fact  that  Dettol  large  and  medium 
now  contain  10  per  cent  more  Dettol  at  the 
same  recommended  price  than  prior  to  the 
introduction  of  metric  packs.  They  there- 
fore wish  to  draw  the  attention  of  stockists 
to  the  necessity  of  selling  out  residual 
stocks  of  "10  per  cent  extra"  flashed  packs 
before  putting  new  standard  metric  packs 
or  "Baby  of  the  Year"  packs  on  display. 

Film  metrication 

Kodak  Ltd,  PO  Box  66,  Hemel  Hemp- 
stead, Herts  HP1  1JU  say  that  having  in 
mind  the  Metrication  Board's  aim  for 
Britain  to  be  fully  metric  by  1975  and  as 
part  of  the  programme  of  metrication  in- 
itiated by  the  British  Metric  Manufacturers 
Association  in  1969,  they  will  soon  be  ex- 
pressing in  metric  terms  the  nominal 
length  of  many  films  sold  in  rolls.  Pro- 
fessional and  amateur  roll  films  and 
cassettes  will  not  be  changed.  Only  those 
rolls  which  are  normally  referred  to  in 
terms  of  a  nominal  roll  length  will  be 
affected.  A  25  foot  length  will  be  described 
as  7.5  metres  and  100  foot  lengths  as  30 
metres.  In  some  cases  the  roll  film  length 
will  be  supplied  in  a  "rounded"  metric  size. 

Royal  Sweden  additions 

A  recent  addition  to  the  Royal  Sweden 
hairbrush  range  distributed  by  Jacquelle 
Sales  division,  Jacquelle  &  Co  Ltd,  Kitty 
Brewster  Estate,  Blyth,  Northumberland 
NE24  4RG,  is  the  coloured  wooden  hair- 
brush in  shades  of  red,  blue  or  green.  The 
brushes  have  a  lacquer  finish  and  are  filled 
with  a  mixture  of  bristle  and  synthetic 
fibre.  They  come  in  the  full  radial,  semi- 
radial,  twist,  paddle  and  "unisex"  styles. 
The  brushes  are  packed  in  gold  containers 
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and  are  priced  at  £1-35  and  £1-45  each. 

Also  from  Jacquelle  is  a  revolving  coun- 
ter stand  which  will  hold  72  Royal  Sweden 
hairbrushes.  The  stand  has  four  facings 
for  display  and  packs  of  Royal  Sweden 
handbag  hairbrushes  can  be  held  on  to 
the  top  sections  of  the  unit  giving  an  extra 
display  area.  The  dimensions  are  36in  high 
by  18in  wide  when  loaded. 

Addition  to  bubble  bath  range 

Andre  Philippe  Ltd,  71  &  71b  Gowan 
Avenue,  Fulham,  London  SW6  6RJ,  have 
extended  their  bubble  bath  range  to  in- 
clude a  Gay  Dragoon  bubble  bath  (0-35). 
Individually  wrapped,  the  bubble  bath 
comes  in  packs  of  12  (£2-40  plus  VAT) 
and  is  expected  to  complement  the  two 
most  successful  lines  —  the  Soldier  Boy 
and  the  Dolly  Bird  bubble  baths. 

Menthalin  television  promotion 

Reckitt  and  Colman  Products  Ltd,  Dan- 
som Lane,  Hull  HU8  7DS,  are  planning 
to  spend  £170,000  on  two  television  adver- 
tising campaigns  for  Menthalin,  their  im- 
pregnated handkerchief.  The  commercial 
begins  in  black  and  white  to  emphasise  the 
conditions  which  produce  a  "clogged  up" 
feeling  and  then  turns  to  colour  to  suggest 
"a  breath  of  freshness"  derived  from  using 
Menthalin.  The  first  burst  of  advertising 
lasts  until  December,  another  is  scheduled 
for  the  beginning  of  1974  supported  by 
press  advertising. 


on  TV 

next  week 


Ln  —  London;  M  —  Midland;  Lc  —  Lancashire; 
Y  —  Yorkshire;  Sc  —  Scotland;  WW  —  Wales 
and  West;  So  —  South;  NE  —  North-east; 
A  —  Anglia;  U  —  Ulster;  We  —  Westward; 
B  —  Border;  G  —  Grampian;  E  —  Eireann; 
CI  —  Channel  Islands. 

Anadin:  All  except  E,  CI 
Aquafresh  toothpaste:  Y,  WW,  NE 
Askit:  Sc 

Beecham  powders:  All  areas 
Cachet:  All  areas 
Crest  toothpaste:  Y 
Dettol:  All  areas 
Oisprin:  All  areas 
French  Almond:  M,  Y,  NE 
Max   Factor  perfume  atomiser:  All  ex- 
cept E 

Oil  of  Ulay:  M,  Lc,  Sc,  WW,  So,  A,  U,  We, 

B,  G 

Old  Spice:  All  areas 

Philips  Ladyshave:  Ln,  M,  WW,  So,  A, 

We,  CI 

Philips  Philishave  range:  All  except  E 

Q-Tips:  All  areas 

Sandrine:  All  except  So,  E,  CI 

Silvikrin  hairspray:  All  areas 

Sivikrin  shampoo:  All  areas 

Tabac  Original:  Ln,  M,  Lc,  Y,  Sc,  So,  NE 

Vaseline   balanced   care   shampoo:  All 

areas 

Vaseline  Intensive  Care:  All  areas 
Venos:  All  areas 
Vosene:  All  areas 
Windsong:  All  areas 
Zubes:  Lc,  Y,  Sc,  WW 


November  1973 


Chemist  &  Druggist  697 


Introducing  newBambi. 

The  new  improved 
Golden  Babe  disposable  nappy 

from  Lilia-White. 

Golden  Babe  Bambi  pads  are  a  new  concept 
in  disposable  nappies.  They  have  their  own  built-in 
waterproof  backing. 

This  disperses  the  moisture  evenly  through 
the  nappy  instead  of  allowing  it  to  collect  in  a  pool 
as  it  can  do  with  ordinary  disposables. 

They  lessen  the  chance  of  nappy  rash 
Ordinary  nappy  and  they're  much  more 

comfortable  to  wear. 

We  ll  be  advertising 
new  Bambi  pads  in  all  the 
high  circulation  women's 
magazines  plus  the  specialist 
mother  and  baby  press. 

The  campaign  starts 
in  November  with  full  colour  spaces  and  hard 
hitting  ads. 


Wetness  tends  to  stay  in  one  place 

Bambi 


-  3=<=i<£5<>  . 


Special  backing  disperses  moisture 
through  the  whole  pad. 


We  ll  be  running  a 
big  money  off  promotion 
Over  100,000  mothers 
will  each  receive  a  16p 
Golden  Babe  nappy 
voucher  redeemable 
through  your  outlet. 


Golden  Babe  Bambi  is  a  trade  mark  of  Lilia-White  (Sales)  Ltd. ,  Alum  Rock  Road,  Birmingham  B83  DZ; 
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IT  SPEAKS 
FOR  ITSELF 


Hedex  Seltzer  speaks  for  itself: 

■  contains  no  aspirin 

■the  fast  remedy  for  that  morning-after  feeling 

Advertising  speaks  for  itself: 

■  on  all  TV  stations 

■  with  a  brand  new  commercial 
■in  National  newspapers  and  magazines 
■80%  coverage  of  all  adults 

(Sterling  HedEh) 

Family  Medicineslfou  CanTrust 
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Wella  for  Men  Ford  champion 

The  Wella  for  Men  formula  Ford  cham- 
pionship has  been  won  by  27  year  old 
American  Ted  Wentz.  Driving  the  works 
Elden,  Mr  Wentz  won  the  title  with  63 
points,  having  won  three  of  the  season's 
fifteen  rounds  and  being  placed  in  all  but 
three  meetings. 

Wella  for  Men  will  present  Mr  Wentz 
with  his  prize  of  £200  at  the  BARC  Ball 
on  November  2  and  they  plan  to  sponsor 
him  in  1974:  "Having  found  our  cham- 
pion, we  would  like  to  slay  with  him"  said 
Peter  Batten,  general  sales  manager  of 
Wella  GB)  Ltd,  Wella  Road,  Basingstoke, 
Hants. 

Polaroid  window  display  competition 

A  national  window  display  competition  is 
being  organised  by  Polaroid  (UK)  Ltd, 
Rosanne  House,  Welwyn  Garden  City, 
Herts,  in  conjunction  with  their  Christmas 
marketing  programmes.  Using  Polaroid's 
Christmas  gift  centre  displays,  the  retailer 
is  asked  to  design  and  photograph  his 
display,  sending  the  photograph  to  Polar- 
oid before  December  12. 

The  first  national  prize-winner  will 
receive  £500,  two  regional  awards — East 
and  West — are  of  £250  each,  and  there  are 
12  runner-up  prizes  of  Polaroid  model 
350  cameras,  one  prize  for  each  of  the 
sales  territories. 

First  on  Capital  Radio 

Robinsons  &  Sons  Ltd,  Wheat  Bridge 
Mills,  Chesterfield,  are  the  first  manufac- 
turers of  disposable  nappies  to  launch  an 
advertising  campaign  on  Capital  Radio. 
The  commercials  feature  Paddi  pads  and 
will  be  heard  each  weekday  until  Novem- 
ber 30. 

Colourful  packs  for  Delsey 

Kimberly-Clark  Ltd,  Larkfield,  Maid- 
stone, Kent,  have  relaunched  Delsey  toilet 
tissue  in  a  new  pack  featuring  a  flower 
design  in  four  colours — pink,  blue,  yellow 
and  white — to  match  the  toilet  tissue  in- 
side. The  pack  is  said  to  reflect  "the  soft- 
ness and  quality  of  the  product,  while 
creating  maximum  shelf  impact". 

Wellcome  display  cards 

Wellcome  Consumer  Division,  Crewe  Hall, 
Crewe,  Ches,  have  introduced  two  show- 
cards  for  Beauty  Puffs,  the  multi-coloured 
cotton  wool  balls  and  Rainbow  Flow,  the 
continuous  multi-coloured  cotton  wool 
that  is  condensed  into  a  three  inch  dis- 
penser. 


Boutique  tissues  on  radio 

Kleenex  boutique  tissues  are  now  featur- 
ing on  Capital  Radio.  The  theme  for  the 
advertisement  is  the  same  as  the  recent 
television  campaign  that  claimed  "Bou- 
tique does  beautiful  things  for  you",  and 
Kimberly-Clark  Ltd,  Larkfield,  Maidstone, 
Kent,  expect  the  campaign  to  reafirm  the 
position  of  Boutique  tissues  as  the  fastest 
growing  facial  tissue  brand  in  the  London 
area. 

For  skiers  and  Pindisports 

During  December,  exclusively  through 
Pindisports  shops,  Bonne  Bell  Ltd,  York 
House,  Empire  Way,  Middlesex  HA9  0PA 
are  introducing  a  range  of  preparations  for 
the  ski  enthusiast.  They  are: —  Weather- 
proofer  (£0-40)  to  prevent  windburn,  chap- 
ping and  sunburn;  High  altitude  cream 
(£0-50);  Suretan  for  skiers  (£0-50);  sun  tan 
bronzer  (£0-60);  Pin  On  lip  gloss  (£0-75) 
and  Purse'n  Parka  (£0-85),  "medicated  lip- 
stick" that  comes  in  12  shades  with  a  small 
size  lip  gloss. 

Win  a  Mini  competition 

Richardson-Merrell  Ltd,  20  Saville  Row, 
London  W1X  1AE  are  running  a  con- 
sumer competition  called  "Legendary  lips 
competition"  for  Vicks  Lipwick.  The  com- 
petition lasts  until  February  28,  1974  and 
has  as  its  first  prize  a  Mini  car,  with  a 
holiday  for  two  in  Switzerland  as  second 
prize,  plus  25  long-player  record  tokens 
for  the  next  best  entries. 

Special  counter  dispensers  enabling  the 
customers  to  help  themselves  to  entry 
forms  are  available.  The  customers  then 
have  to  identify  the  "legendary"  lips 
illustrated  on  the  form  to  win  a  prize. 

Charcoal  or  black 

The  existing  range  of  24  Dylon  cold  dye 
colours  has  now  been  extended  to  include 
charcoal  (A50).  Each  tin  will  dye  4-5oz 
of  most  natural  fabrics  (dry  weight)  and 
if  black,  rather  than  charcoal,  is  required 
two  tins  should  be  used  for  the  same 
weight  of  dry  fabric.  As  with  all  Dylon 
cold  dyes,  one  sachet  of  Dylon  cold  dye 
fix  (or  30g  washing  soda)  must  be  used 
with  each  tin. 

Pack  is  a  carton  of  12  tins,  each  over- 
wrapped  with  directions  for  use,  with 
stand-up  display  card,  which  slots  into  the 


front  of  the  existing  Dylon  cold  dye  coun- 
ter display  unit.  Stickers  showing  fabric 
and  weight  instructions  will  be  supplied  by 
Mayborn  Products  Ltd,  139  Sydenham 
Road,  London  SE26  5HD. 

For  winter  sales 

Coty  Ltd,  Coty  House,  3  Stratford  Place, 
London  WIN  9AE  have  produced  four 
special  offers  for  the  winter  sales,  two  in 
skin  care  and  two  in  fragrance.  In  the 
Air  Spun  Avocado  skin  care  range  there 
are  double  size  presentations  which  retail 
at  the  same  price  as  the  standard  sizes, 
conditioning  moisturizer  (£0.80)  and  creme 
moisturizer  (£0-70).  Then  there  as  a  200g 
pack  of  L'Aimant  talc  (£0.50)  which  is 
twice  the  size  for  the  normal  price  and 
L'Aimant  eau  de  Cologne  3  oz  (£0.75). 
The  normal  li  oz  size  retails  at  £0.90. 

New  aerosol  can 

A  60  mm  diameter,  16  oz  (500  ml  nominal 
capacity)  aerosol  can,  introduced  at  the 
recent  Aerosols  Congress  at  Montreux, 
will  be  produced  early  this  month  by  the 
Metal  Box  Co  Ltd,  on  new  equipment  in- 
stalled at  the  company's  Sutton  factory 
near  Nottingham.  The  aerosol  division 
says  the  new  soldered  side  seam  can  fits 
neatly  in  to  the  "family"  of  sizes  Metal 
Box  now  offers.  Its  tall  slim  lines  giving 
a  handier  feel  and  pleasing  visual  effect, 
is  seen  in  conjunction  with  the  rest  of  the 
"family"  as  having  special  attraction  for 
household  products. 

Available  separately 

The  Paterson  water  filter  is  one  part  of 
the  Paterson  photo  filter  system  which  was 
introduced  some  time  ago.  This  unit 
(£148)  is  available  separately  for  photo- 
graphers who  reauire  only  tap  water  filtra- 
tion. It  has  a  pe.manent  20  micron  mesh 
stainless  steel  element  which  traps  minute 
particles  of  dirt,  dust,  lime  scale  and  rust. 
The  mesh  does  not  stretch  under  high 
water  pressure  and  is  easily  cleaned  by 
back -flushing.  The  body  of  the  unit  is  in 
plastic,  resisting  corrosion  in  the  dark- 
room. The  rubber  tap  adaptor  will  fit  most 
domestic  taps  and  allows  the  filter  to  be 
changed  from  one  water  supply  to  another 
quickly  and  easily.  The  sole  UK  distribu- 
tors are  Network  Technical  Distributors 
Ltd,  Radlet  Road,  Colney  Street,  St 
Albans,  Herts. 
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Qfofistnws 


Last  Christmas,  Three  Wishes 
sold  faster  than  any  other  foam 
bath.  So  fast  in  fact  that  many  shops 
went  clean  out  of  stock.  This  year 
sales  will  be  better  still  with  heavy 
TV  advertising  right  up  to  Christmas. 


Make  sure  of  your  stocks  now. 


Ishes 


to  make  her  feel  more  beautiful. 


fishes 

amBatli 


Elida  Gibbs  Lt 
The  Brand  Builde 
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resenting  the  Pharmacy 


by  Ian  Ballestar 


lan  Ballestar  is  the  pen-name  of  a  well-kn 
contributes  this,  the  first  of  a  series  of  articles 
In  commencing  this  series  of  articles  on 
the  presentation  of  the  business  of  the 
pharmacist  the  word  "presentation"  is 
used  in  preference  to  that  much  abused 
word  "display".  The  latter  has  become 
sadly  involved  with  a  sort  of  arty-crafty 
atmosphere  that  can  easily  put  off  the 
busy  individual  trader  who  has  little  time 
to  take  a  purely  artistic  view  of  his  win- 
dow frontage.  This  is  not  to  say  there  is 
no  value  in  the  application  of  certain  art 
principles  in  the  showing  of  merchandise 

—  but  the  approach  to  the  subject  should 
be  75  per  cent  common  sense  and  good 
taste.  25  per  cent  applied  art,  together  with 
a  studied  technique  in  the  handling  of  the 
merchandise. 

The  goods  which  pharmacists  handle  are 
not  of  the  easiest  from  a  display  stand- 
point. They  often  consist  of  innumerable 
small  objects  of  a  variety  of  shapes  and 
sizes,  and  to  create  a  unit  of  such  things 
in  a  way  which  will  make  an  impact  on 
the  observer  needs  considerable  skill  of 
arrangement.  On  the  other  hand  some  of 
them  are  delicately  designed  and  coloured, 
not  heavy  clumsy  things  like  cut-price 
tyres! 

The  aim  is  to  sell! 

It  must  be  remembered  that  displays, 
whether  in  window  or  interior,  are  only 
aimed  at  one  target.  TO  SELL  GOODS 

—  EITHER  TODAY,  OR  TOMORROW! 
A  display  of  goods  well  grouped  and  with 
interesting  talking  cards  can  create  an  urge 
to  impulse  buying,  while  a  display  aimed 
at  drawing  attention  to  the  approach  of 
the  coughs  and  colds  season,  for  example, 
can  start  a  chain  of  thought  and  ultimately 
claim  a  prospective  buyer. 

To  achieve  any  of  these  objects  it  must 
first  be  decided  what  qualities  a  display 
must  have  to  be  attractive  to  the  passer- 
by. In  a  busy  High  Street  there  are  many 
contending  for  the  interest  of  the  public, 
and  though  it  may  be  true  that  the  tradi- 
tional pharmacist's  merchandise  is  highly 
necessary  for  the  health  and  comfort  of 
that  public,  it  is  equally  true  that  there  is 
a  trader  down  the  road  who  is  offering  al- 
most identical  commodities.  Does  he  dis- 
play his  goods  more  attractively?  If  he 
does  he  will  probably  "milk-off"  the  cream 
of  the  trade,  for  his  windows  will  attract 
the  most  attention. 

To  put  it  bluntly,  it  is  not  enough  to 
have  some  tidy-looking  and  perhaps  rather 
heavily  stocked  windows:  they  may  just 
commit  the  unforgivable  sin  of  being  too 
ORDINARY,  part  of  the  landscape  to 
which  the  public  is  accustomed.  In  many 
towns  there  is  a  statue  of  some  worthy 
citizen  of  the  past.  No  doubt  there  would 
be  a  full  sized  demonstration  if  someone 
suggested  removing  it  —  but  not  three  per 


own  designer,  lecturer  and  writer  who 
on  display  techniques  for  the  pharmacist 
cent  of  the  passing  public  ever  give  it  a 
second  glance.  It  is  there,  that  is  sufficient! 
They  are  used  to  it  and  it  is  always  the 
same.  TAKE  CARE  THIS  CRITICISM 
CANNOT  BE  MADE  OF  YOUR  DIS- 
PLAYS! With  the  same  effect! 

An  effective  shop  window  should  never 
fall  into  that  category.  Granted  every 
trader  has  his  regular  customers.  They  like 
their  chemist  and  they  come  to  him  regu- 
larly. But  what  percentage  of  the  passing 
public  do  they  form?  What  minute  per- 
centage? When  windows  and  displays  are 
planned  successfully  to  achieve  the  cap- 
lure  of  a  greater  share  of  the  passing  pub- 
lic business,  then  they  are  doing  their  job 
and  not  until! 

How  then  can  this  attraction  which  gives 
selling  power  be  achieved?  Mainly  by 
studying  the  kind  of  people  to  whom  we 
wish  to  sell,  studying  their  movements  as 
pedestrian  traffic,  the  time  of  day  they 
pass  —  on  the  way  to  the  station  or  on 
the  way  from  the  car  park.  All  these 
points  add  up  to  a  study  of  how  the  win- 
dow should  be  arranged  to  focus  the  atten- 
tion of  people  with  all  their  diverse  in- 
terests and  errands. 

For  instance  the  man  on  his  way  to  the 
office  is  usually  in  a  hurry  to  catch  his 
train,  but  he  may  well  become  interested 
in  a  display  of  perfumery  gift  goods  with 
his  wedding  anniversary  approaching, 
IF  it  catches  the  eye. 

Look  at  diagram  1.  If  the  special  group 
is  arranged  at  such  an  angle  that  he 
"catches  it"  with  a  sideway  glance  you 
may  have  made  a  sale!  The  FOCAL 
POINT  is  at  "A"  and  if  the  group  had 
been  placed  centrally  in  position  "B"  he 
might  never  have  spotted  it. 

The  human  eye  is  lazy  and  must  be 
drawn  to  look  at  things  it  might  well  miss 
if  unguided.  The  diagram  shows  how  such 

Diagram  1:  The  pedestrian's  view 


a  display  could  be  angled  to  fulfill  this 
purpose. 

From  this  the  importance  of  studying 
local  geography  can  be  appreciated.  Where 
is  the  car  park?  In  which  direction  is  the 
bus  stop?  If  there  is  one  outside  the  shop 
that  is  fortunate,  but  if  it  is  across  the 
road  displays  will  have  to  include  some- 
thing that  can  attract  at  a  distance.  For 
instance  a  large  show  panel  in  bright 
colour  with  a  few  words  in  large  letters. 

Presentation  is  really  a  matching  of  wits 
against  the  apathy  of  the  public;  a  mental 
duel  between  the  retailer  and  what  the 
sales  boys  call  "sales  resistance". 

Now  how  can  one  overcome  this  factor? 
First  "catch  the  eye  and  HOLD  IT."  This 
is  done  by  establishing  a  FOCAL  POINT. 
Something  definite  for  the  eye  to  look  at. 
Observe  the  two  sketches.  One  depicts  a 
mass  of  merchandise,  orderly  and  neat  but 
without  focal  point.  The  second  shows 
much  the  same  kind  of  goods  but  arranged 
so  that  they  provide  a  focal  point  for  the 
eye  to  rest  on  and  then  gently  lead  it  in 
the  various  directions.  Only  one  corner  of 
a  window  is  shown  so  as  not  to  cloud  the 
issue.  The  goods  stand  out  in  the  second 
drawing  by  using  a  small  display  panel 
with  lettering  whereas  in  the  first  sketch 
only  the  ordinary  lines  of  shelves  have 
been  used  just  like  every  other  shop  down 
the  road! 

Decide  if  you  are  to  remain  on  the  level 
of  the  mediocre  or  be  prominent  among 
the  outstanding!  Of  course  much  depends 
on  the  size  and  shape  of  the  window  and 
this  article  can  only  deal  "in  generalities". 
Nevertheless  consider  the  two  kinds  of  dis- 
play. The  one  in  diagram  2  which  tells 
about  as  much  story  as  a  catalogue  and 
then  at  diagram  3  which  calls  for  atten- 
tion as  much  as  an  attractive  book  cover. 
"Your  shop  is  the  book!  Make  sure  that 
the  cover  is  attractive!" 
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Diagram  2  (left):  An  "average"  shelf  layout.  Diagram  3  (right):  A  layout  using  a  panel  and  cylinders  with  decorations  (to 
be  described  in  a  later  article) 


Business  Q& A 

My  company  made  good  profits 
last  year  and  even  after  voting  the 
directors  fees  there  is  a  consider- 
able profit.  We  manufacture  a 
pharmaceutical  product  and  this 
requires  us  to  hold  expensive 
stocks  and  also  to  carry  some 
large  debtors.  We  shall  have  quite 
a  lot  of  corporation  tax  to  pay,  but 
the  Inspector  of  Taxes  now  sug- 
gests that  there  is  a  "shortfall  of 
distributions"  and  more  tax  still 
should  be  due.  Can  we  resist  this? 

A  close  company,  i.e.  one  controlled  by 
five  or  fewer  participators,  must  (with 
some  reservation)  distribute  60  per  cent 
of  its  income  after  corporation  tax  unless 
it  can  show  that  such  a  distribution  would 
prejudice  its  business  or  develoDment.  It 
is  necessary  to  put  up  a  case  to  explain 
why  funds  must  be  retained  in  the  busi- 
ness, and  the  need  to  finance  expensive 
stocks  and  debtors  is  a  perfectly  ligiti- 
mate  reason.  This  really  requires  expert 
assistance  however,  and  you  should  con- 
sult your  accountants  about  the  matter. 

My  employees'  National  Insurance 
cards  have  been  stolen.  Must  I 
pay  all  the  stamps  again? 

It  is  unfortunately  your  responsibility  to 
produce  the  cards  properly  stamped 
when  they  are  due  and  this  means  that 


you  will  probably  have  to  stamp  new 
cards.  It  is  worth  bearing  in  mind  that 
for  a  very  small  premium  it  is  possible 
to  insure  against  this  risk. 

/  shall  shortly  have  to  remove  to 
new  premises.  I  understand  that 
the  cost  of  removal,  which  will  be 
quite  large,  is  not  allowed  for  in- 
come tax.  Is  this  correct? 

li  you  are  moving  to  new  and  larger 
premises  due  to  expansion  of  business 
the  Inspector  of  Taxes  may  seek  to  dis- 
allow the  expenditure.  Unfortunately,  this 
is  quite  correct,  and  there  is  nothing 
which  can  be  done  about  it.  If,  however, 
the  move  is  simply  due  to  a  change  in 
your  lease  or  something  of  this  sort  by 
concession,  relief  can  normally  be 
obtained  for  removal  expenses. 

/  believe  there  have  been  changes 
in  the  documentation  required  for 
companies  arising  from  Common 
Market  legislation.  Can  you  tell 
me  about  these  please? 

As  from  June  1,  1973  under  the  European 
Communities  Act  1972  companies  must 
show  the  following  particulars  on  letters 
and  other  forms,  (i)  the  place  of  regis- 
tration; (ii)  the  company  number;  (iii) 
the  address  of  the  registered  office,  and 
where  more  than  one  address  is  shown 
an  indication  of  which  is  the  registered- 
office. 

"Order  forms"  includes  forms  provided 
for  others  to  order  goods  etc  from  the 
company.  It  is  not  necessary  to  indicate 
these  details  on  invoices  or  delivery 


notes.  If  there  is  an  alteration  in  the 
Memorandum  or  Articles  an  up-to-date 
copy  must  be  filed  within  one  month. 

/  am  having  a  dispute  about  the 
value  of  my  pharmacy  premises 
which  I  recently  gave  to  my  son  to 
reduce  death  duties.  The  district 
valuer  is  trying  to  insist  on  a  figure 
which  I  think  is  ridiculously  high 
and  this  will  give  rise  to  a  great 
deal  of  capital  gains  tax.  Can  I 
appeal? 

In  a  dispute  on  land  values  for  capital 
gains  tax  purposes,  if  you  cannot  agree 
with  the  district  valuer  you  are  entitled  to 
appeal  to  the  Lands  Tribunal.  If  you  reach 
this  point  you  would  certainly  do  well  to 
appoint  a  surveyor  to  act  for  you  if  you 
have  not  already  done  so. 

/  have  a  small  manufacturing  busi- 
ness and  it  is  my  view  that  the 
business  could  grow  to  a  very 
substantial  size  in  the  future  and 
there  could  be  an  estate  duty 
problem.  I  gather  that  reduced 
estate  duty  is  payable  on  some 
assets.  Can  you  advise  please? 

Under  the  Finance  Act  1954  some  relief 
from  estate  duty  was  given  on  certain 
business  assets.  These  assets  were  in- 
dustrial hereditaments  and  plant  and  ma- 
chinery used  in  a  business  which  is  liable 
to  duty.  This  is  now  given  at  45  per  cent 
of  the  "estate  rate"  which  is  found  by 
dividing  the  cumulative  duty  by  the 
amount  of  the  estate. 
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More  people  put 
tablets  in  glass 

because  it 
contains  without 

reacting. 


More  people  choose 
Beat  son  glass 
because  it's 

manufactured  to 
the  highest 
standards. 


No  more 
to  add. 


inn 


Beatson  tablet  bottles  in  a 
complete  range  from  1?  dram  to 
3i  ozs.  in  white  flint  and  amber. 
Ask  your  wholesaler 


Beatson,  Clark  &  Co.  Ltd. 
Rotherham,  Yorks, 
Tel:  0709  79141 
Telex:  54329 
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Jnichem  scheme  superior 
o  Care  says  Peter  Dodd 


dllowing  criticism  of  the  reaction  of  Mr 
eter  Dodd,  Unichem  Ltd  managing  direc- 
:>r,  to  Care,  he  has  replied  by  setting  out 
is  position  more  fully.  The  text  of  his 
;tter  to  C&D  is  given  below. 
It  is  a  great  pity  that  on  a  subject  as 
nportant  as  the  Care  Chemist  scheme, 
omment  should  have  been  personalised 
ather  than  concenrated  on  the  principles 
ivolved  and  the  accuracy  of  information. 
)  enable  the  independent  pharmacist  to 
ecide  for  himself. 

We,  at  Unichem,  firmly  believe  that 
nee  ALL  the  facts  are  known,  the 
harmacist  will  see  the  soundness  of  our 
rgument  against  the  inferior  aspects  and 
nancial  disadvantages  of  the  Care  Chemist 
lea.  Against  this  background,  there  are  a 
umber  of  important  inaccuracies  which 
ave  been  published  in  the  trade  press 
nd  which  need  rectifying  in  order  to  put 
le  independent  pharmacist  fully  in  the 
icture. 

1.  Unichem  did  not  refuse  to  partici- 
ate  in  the  Care  Chemist  scheme,  as  an- 
ounced.  We  held  discussions  with  the 
•IPU  which  ended  when  we  asked  for, 
nd  failed  to  get,  further  information.  We 
ertainly  would  not  have  taken  part  in 
le  present  scheme  because  the  Unichem 
oncept  is  superior,  by  far. 

2.  It  is  no  defence  to  our  comment  that 
re  Savory  and  Moore  retail  chain  poses 

threat  to  the  independant  chemist,  to 
ay  that  the  number  of  branches  "has 
ecreased  very  substantially  during  the 
ist  few  years".  In  1969  Sir  Hugh  Linstead, 
hairman  of  Macarthys  stated  in  the 
ompany's  annual  report  that  Savory  and 
/foore  wa«  being  rationalised  by  the  dis- 


posal of  uneconomic  branches  and  it  was 
necessary  to  look,  for  the  future,  "to  the 
establishment  of  shops  having  a  sub- 
stantial turnover  .  .  . .".  Two  years  later, 
he  stated:  "With  the  acquisition  (both 
completed  and  projected)  of  further  profit- 
able businesses,  we  will  then  be  in  a 
position  of  having  a  group  of  pharmacies 
which  are  viable  both  in  their  individual 
right  and  as  part  of  a  group".  Macarthys' 
retail  turnover  has  increased  to  £4  million 
a  year  but  based  on  Sir  Hugh's  own 
remarks,  we  believe  that  this  company's 
substantial  involvement  in  Care  Chemist 
has  dangerous  overtones. 

3.  The  dramatic  increase  in  our  mem- 
bership reflects,  to  a  certain  extent,  the 
deep  concern  felt  by  pharmacists  about 
the  financial  activities  of  City  interests  in 
the  profession  during  the  last  year  or  two. 
Our  membership  now  stands  at  1,300  and 
since  the  announcement  of  Care  Chemist 
the  rate  of  applications  has  increased. 
Unichem  offers  to  customers,  as  well  as 
members,  a  range  of  services,  over  and 
above  the  6  per  cent  discount  on  the 
PB  scheme.  These  include  free  business 
biockerage  and  financial  advice  and  facil- 
ities for  new  business  ventures  and  re- 
modernisation  schemes.  In  addition,  we 
also  offer  Unichem's  retail  stock  recording 
scheme  which  is  currently  helping  some 
500  outlets. 

4.  Unichem's  turnover  is  currently 
running  at  the  rate  of  £18  million  and 
compares  with  £9.9  million  in  1972.  This 
growth,  we  suggest,  is  further  evidence 
of  the  growing  confidence  in  the  sincerity 
of  Unichem's  principles  of  support  for 
the  independent  pharmacist. 


5.  The  initial  reaction  to  our  new  graded 
rebate  structure  has  been  highly  favour- 
able. We  are  firmly  convinced  that  this 
is  a  great  step  forward  and  will  prove 
to  be  a  tangible  financial  benefit  to  mem- 
bers. There  are  very  few  members  who 
could  not  reach  the  first  scale  of  additional 
rebate,  and  most  could  reach  the  second 
scale.  The  third  level  will,  it  is  true,  be 
difficul  to  attain,  but  is  an  incentive  we 
felt  we  had  to  offer. 

There  have  been  various  inaccuracies 
and  innuendoes  published  about  Unichem; 
nonetheless,  we  would  prefer  not  to  be- 
come embroiled  in  a  bitter  personal  contest 
of  words  which  cloud  the  issue  at  stake 
for  the  pharmacist. 

Rather  more  beneficial  is  the  following 
statement  of  comparative  facts  which  we 
commend  all  to  study.  It  should  be  stressed 
that  we  do  not  encourage  retailers  to  deal 
exclusively  with  one  wholesaler  only 
because  of  the  competitiveness  of  the 
special  monthly  offers  and  seasonal  pro- 
motions offered  by  wholesalers  in  general. 
The  table  covers  purchases  in  outers  of 
between  £200  and  £400  per  month  which 
represents  the  amount  spent  by  the  aver- 
age retailer  in  this  way. 


Irish  postgraduate 
lecture  courses 

Two  courses  of  postgraduate  lectures  com- 
mencing this  month  have  been  arranged 
by  the  Postgraduate  Education  Committee 
of  the  Pharmaceutical  Society  of  Ireland. 

Veterinary  medicine  is  the  subject  of  a 
lecture  course  commencing  in  Claremorris, 
co  Mayo,  November  20;  the  lecturer  will 
be  Mr  Paul  Egan,  MA,  MVB,  MSc, 
MRCVS.  A  course  in  physiology  and 
pharmacology  will  start  at  Tullamore,  co 
Offaly,  November  27.  Lecturers  will  in- 
clude Dr  Patrick  B.  Deasy  BSc  (Pharm) 
MPSI,  and  Mr  Michael  G.  Whelan,  BSc 
I  Pharm)  MPSI.  Intending  participants  in 
cither  course  should  contact  the  director. 
Postgraduate  Education  Committee,  Col- 
lege of  Pharmacy,  Shrewsbury  Road, 
Dublin  4. 


ABLE  OF  ANNUAL  PURCHASES  OF  O.T.C.  OUTERS 


amount  per  annum 


£2,400     £3,600  £4,800 


%  added  2|%  (or  3%) 

£150  Care  Chemist  premium  as 

%  of  annual  purchases 

% 
2-5 

6.16 

% 
2-5 

4-16 

% 
2-5 

3  1  2 

ACTUAL  ONCOST 
Average  wholesaler's  profit 
margin  on  these  products 

8-66 
140 

6-66 
140 

5-62 
140 

Retailer's  discount  on  Care 
Chemist  scheme 

5-34 

7-34 

8-38 

Unichem  Membership — 

discounts 

P.B.  6% 

Current  rebate  3-5%  on  net 

60 
3-3 

60 
3-3 

60 

3-3 

Unichem's  equivalent 

9-3 

9  3 

9-3 

a)  This  table  does  not  take  into  account  the  additional  costs  to 
retailers  of  any  early  settlement  requirements  of  the  Care  Chemist 
scheme. 

b)  The  Unichem  rebate  is  also  payable  on  all  counter,  transfer 
trading,  and  sundries  purchases. 


Mr  A.  J.  Bolt  (left)  of  Honicknowle,  Plymouth  receives  a  cheque 
for  a  £50  holiday  prize  from  Mr  T.  Reid,  chairman  of  Unichem 
Ltd.  Mr  Bolt  was  winner  of  the  recent  competition  run  by 
Unichem  Ltd  in  conjunction  with  Reckitt  &  Colman  Ltd. 
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Care  for  what  ? 

I  "care"  for  my  profession.  I  take  "care" 
in  the  advice  I  give  my  customers.  I  take 
particular  "care"  when  I  suggest  any  medi- 
caments for  their  ailments,  but  how  can  I 
apply  this  to  the  multiplicity  of  otc  toile- 
tries that  exist?  Goods  that  can  be  found 
on  open  shelves  in  all  manner  of  retail 
outlets.  How  then  can  "care"  be  used  in 
combination  with  the  word  chemist  cov- 
ering this  type  of  article? 

I  well  remember  the  enthusiasm  with 
which  NPUM  and  its  products  were 
launched,  the  publicity  it  received,  and  the 
effect  it  was  going  to  have  on  safeguarding 
the  life  of  general  practice  pharmacy; 
with  what  result?  Pharmacies  still  closing, 
NPU  goods  unobtainable  or  discontinued 
without  information,  and  so  I  am  naturally 
suspicious  despite  the  new  presiding  geni- 
uses and  in  fact  the  present  scheme,  be- 
cause of  its  leaning  towards  the  larger 
pharmacies,  will  hasten  the  closure  of  the 
small  ones,  and  additionally  create  two 
levels  of  practitioners  amongst  those  who 
are  left. 

Little  say  in  policy? 

There  can  be  little  faith  in  the  statement 
that  each  of  us  will  have  a  say  in  trading 
policy.  The  promise  was  made  to  us  of 
consultation  after  further  investigation, 
and  has  apparently  been  interpreted  in  the 
"Enoch  Powell"  manner.  The  excuse  that 
fore-knowledge  would  have  invited  poten- 
tial competitors  to  throw  a  spanner  into 
the  works  is  ridiculous.  They  were  already 
aware  of  what  was  contemplated  and  the 
information  was  available  long  before 
publication.  To  suggest  this  too,  is  an  in- 
sult to  the  members  and  their  support  of 
NPU  projects  if  they  believed  them  right, 
regardless  of  what  outside  manufacturers 
or  wholesalers  might  do. 

I  note  that  I  am  criticised  for  suggesting 
that  I  am  faced  with  a  fait  accompli.  This 
is  my  understanding  when  I  am  given  no 
option  other  than  "this  is  how  it's  going 
to  be",  my  only  choice  is  to  join  or  not. 
The  decision  has  been  made  for  me,  not 
with  me.  At  the  same  time  I  express  an- 
other fear  that  when  ICML  take  over  the 
remaining  NPU  goods,  those  of  us  who 
for  years  have  been  keen  supporters  will 
not  be  supplied  with  them  unless  we  join 
the  VTO  if  this  be  true  who's  is  the  de- 
cision? 

I  note  too  that  in  your  comment  you 
suggest  benefits  in  terms  of  security.  As  I 
have  tried  to  emphasise,  this  is  security 
by  increasing  a  little  of  the  cash  flow 
for  the  larger  businesses,  whilst  at  the 
same  time  helping  to  make  it  even  more 
difficult  to  distinguish  the  pharmacy  from 
the  grocery,  and  cheapening  the  term 
"Chemist".  As  for  the  smaller  pharmacies, 
the  majority  of  which  are  sited  in  static 
suburban  areas,  has  anyone  calculated  the 
increased  turnover  to  be  attained  to  cover 


the  suggested  outlay  with  diminished  pro- 
fit margins?  It's  worth  a  thought. 

I  am  led  to  further  suspicion  when  I 
read  the  misleading  and  fallacious  com- 
parison that  is  made  between  the  public's 
future  valuation  of  "Care"  and  such  marks 
as  "St  Michael".  In  the  latter  case  all 
goods  are  branded  and  sold  under  that 
name,  in  the  former  they  will  carry  a 
variety  of  manufacturers'  names,  not  one 
only,  so  there  is  no  possible  similarity. 

"Majoring  purchases  on  one  group  sup- 
plier", a  phrase  from  Mr  Trotman  him- 
self, has  two  applications  that  need 
thought.  One :  Can  the  chosen  wholesaler 
maintain  any  sort  of  efficient  system  of 
stocking  and  distribution?  In  some  in- 
stances this  has  been  disproved  with  NPU 
goods.  Two :  What  would  be  the  pharma- 
cist's position  for  his  needs  from  other 
sources  if  his  otc  purchases  were  concen- 
trated on  one  supplier? 

Advertising  the  pharmacist's  services  is  I 
must  confess  an  inducement,  but  one  must 
examine  how  it  helps  in  this  context. 
Where  would  the  emphasis  lie  in  such 
combined  promotion,  on  the  profession  or 
on  the  article,  and  isn't  there  a  danger 
that  constant  reference  to  "reduction",  or 
"cheaper"  would  in  the  long  term  reflect 
on  pharmacy  itself,  and  instil  in  the  pub- 
lic's mind  a  belittlement  of  the  pharmacist 
in  all  his  duties? 

All  these  things  will  establish  us  as  a 
nationally  identifiable  trading  group,  so 
the  statement  reads.  To  begin  akin  to 
the  many  grocery  groups?  I  see  no  men- 
tion of  establishing  us  as  a  nationally 
identifiable  professional  group,  or  even 
utilising  the  difference  between  ourselves 
and  others  to  promote  the  specialised 
knowledge  we  have,  that  others  have  not. 

Perchance  my  hopes  and  my  dreams  for 
our  profession  differ  from  many  of  my 
colleagues,  I  would  hasten  to  align  myself 
with  any  organisation  I  believed  would 
enhance  pharmacy,  but  this  one  raises  too 
many  questions.  There  are  too  many  com- 
plexities, and  I  cannot  be  satisfied  by  a 
glossy  publication,  nor  super-salesmen's 
words.  Maxwell  Gordon 

Al  wood  ley 
Leeds  LS17  7BE 

Unichem  v.  Care 

Leaving  aside  the  very  many  advantages 
Unichem  offer  over  Care  (eg  full  range  of 
counter  and  surgical  sundries)  the  most 
significant  aspect  for  pharmacists  in  Devon 
and  Cornwall  is  that  Care  cannot  (??)  "de- 
liver the  goods"  in  this  area  whereas  Uni- 
chem provide  a  daily  service  (from 
London!).  Under  the  circumstances  I 
think  Care  is  an  unfortunate  choice  of 
title.  D.  Millington 

Plymouth 

Appreciated 

After  59  years  my  business  has  changed 
hands  as  I  have  decided  to  retire  from 
pharmacy.  My  father  acquired  his  first 
business  in  about  1900,  and  I  believe  we 
have  subscribed  to  your  publication  ever 
since.  I  can  only  express  my  gratitude  for 
the  usefulness  of  your  paper  over  the 
years  especially  in  regard  to  the  upheaval 
in  price  changes  since  purchase-tax  (now 
altered  to  VAT)  was  introduced  in  Oct 
1940.  The  price-list  is  a  "must"  in  every 
retail  pharmacy  to-day.  Long  may  C&D 
continue  to  serve  the  chemists'  trade. 
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March  elections  for 
Scottish  Area 
Committees 


Recommendations  concerning  the  com- 
position and  functions  of  Area  Pharma- 
ceutical Committees  in  Scotland  have  been 
submitted  to  the  Secretary  of  State  for 
Scotland  jointly  by  the  Scottish  Depart- 
ment of  the  Pharmaceutical  Society  of 
Great  Britain,  the  Pharmaceutical  General 
Council  (Scotland)  and  the  Guild  of  Hos- 
pital Pharmacists.  It  is  recommended  that 
Area  Pharmaceutical  Committees  should 
be  generally  constituted  of  pharmacists  as 
follows : 

□  six  representatives  of  independent 
chemist  contractors. 

□  six  representatives  of  hospital  pharma- 
cists, one  of  whom  should  be  on  or  below 
the  grade  of  staff  pharmacist. 

□  one  representative  of  employees  of 
chemist  contractors. 

□  one  representative  of  Co-operative 
companies,  provided  that  they  have  phar- 
macies in  the  area. 

G  one  representative  of  co-operative 
societies,  provided  that  they  have  phar- 
macies in  the  area. 

If  no  representative  of  hospital  phar- 
macy on  or  below  the  grade  of  staff  phar- 
macist accepts  nomination,  the  place  may 
be  taken,  at  the  discretion  of  the  com- 
mittee, by  a  hospital  pharmacist  above 
that  grade.  If  no  representative  from  any 
or  all  the  last  three  categories  accepts 
nomination,  the  places  may  be  filled,  at 
the  discretion  of  the  committee,  by  repre- 
sentatives of  independent  chemist  con- 
tractors. 

Exceptions 

□  Areas  with  eight  or  fewer  chemist  con- 
tractors, and /or  six  or  fewer  hospital 
pharmacists  and /or  one  employee  of 
chemist  contractors :  all  the  pharmacists 
in  the  appropriate  category  should  be 
eligible  for  membership  of  the  committee. 

□  Areas  which  include  a  school  of  phar- 
macy: the  committee  should  include  a 
pharmacist  nominated  by  the  Senate  or 
equivalent  body  of  the  university  or  col- 
lege concerned. 

□  Areas  which  are  subdivided  into  dis- 
tricts: the  committee  might  be  enlarged. 

Advisory  committees  should  be  appoin- 
ted every  three  years,  retiring  members  be- 
inc;  eligible  for  reappointment.  The  Return- 
ing Officer  will  be  the  Resident  Secretary 
in  Scotland  of  the  Pharmaceutical  Society, 
Dr  J.  Chilton,  36  York  Place,  Edinburgh. 
The  electoral  rolls  will  be  compiled  in  -the 
near  future  and  elections  held  in  March 
1974. 

Those  pharmacists  elected  to  the  Area 
Pharmaceutical  Committee  as  contractors 
will  form  the  nucleus  of  the  Area  Chemist 
Contractors  Committee  which  will  take 
over  from  the  existing  Local  Pharmaceu- 
tical Committee  those  duties  pertaining  to 
remuneration  and  terms  of  service  for 
contractors. 
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meet  our 
Sales  Director 

Our  sales  orientated  Eureka  instore  system  will  add  extra 
impact  to  your  merchandising.  Flexible,  slot-together 
components,  eye  catching  colours  and  a  huge  capacity. 
Many  accessories  available  including  cabinets,  drawers, 
counters  etc.  Our  Sales  Director  will  increase  your 
profits  fast! 


and  merchandise 
manager 

Our  Karu-Sell  rotary  display  unit  can  manage  a  huge  amount  / 


of  merchandise  with  a  capacity  of  34.25  sq.  feet  of  impact  S 
display  in  only  6.86  sq.  feet  of  floor  area.  S 

A* 

applications.  The  exclusive  diamond  shaped  shelves  / ~&  ^ 
are  instantly  adjustable  for  height  and  slope  and  ^ 


Ideal  for  promoting  impulse  sales.  Amazingly  varied 


have  binning  facilities. 
Members  of  the  Showrax  Force. 

Free  country  -  wide  shop  -  planning 


/  s,* 


*9 


service  by  Instore  Consultants, 


BSE 


o 

r 

ax 

yj1 


Tel:  Gravesend  60671  Telex:  965130  / 


For  every  tablet -maker 
with  a  weight  watching  problem 


...our  automatic,  press  adjusting 
Tablet  Sentinel  System 


Designed  for  use  with  new  and  existing 
double  and  single  rotary  presses,  the 
Vlanesty  Tablet  Sentinel  System 
continuously  monitors  tablet  weights  at 
outputs  of  up  to  1 1,000  tablets  per 
minute. 

The  slightest  deviation  from  pre  set 
tolerance  limits  is  immediately  detected 


and  automatically  corrected.  Should  an 
out-of-tolerance  condition  persist,  as 
when  the  press  is  running  short  of 
material,  the  Sentinel  will  either  audibly 
signal  the  operator  and/or  stop  the  press. 


More  good  reasons  why  you  should  write 
or  phone  for  further  details.  Continuous, 
improved  tablet  quality  is  achieved 
automatically  —  with  the  press  less 
dependent  on  operator  attention. 
Start-up  times  are  reduced  because 
establishing  correct  weight  and  hardness 
is  greatly  simplified.  BCIose  control 
and  improved  quality  yield  means 
considerable  saving  of  material  BTooling 
or  granulation  problems  associated  with 
tablet  weights  are  immediately  detected, 
saving  time  and  minimising  material  loss. 


■  Uniformity  between  batches  is  easily 
confirmed,  and  variations  which 
influence  quality  can  be  readily  detected. 

■  Direct  packing  from  discharge  chutes  is 
made  feasible.    ■  Sensors  and  weight 
adjustment  control  may  be  simply 
mounted  without  major  modifications  to 
the  press. 


THE  QUEEN  S  AWARD    THE  QUEEN  S  AWARD 

the  name  behind  !he  greatest  names  in  tablets  to  inousirt  to  industry 


MANESTY  MACHINES  LTD,  SPEKE, 
LIVERPOOL  L25  9LQ 

Telephone:  051-486  1972 
Telegrams:  Manesty,  Liverpool  24 
Telex:  62249 
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Pharmacist  to  be  struck 
off  for  a  second  time 


For  the  second  time  in  his  38-year  career, 
vlr  Ernest  Whitcombe  was  ordered  to  be 
struck  off  the  Register  when  he  appeared 
before  the  Pharmaceutical  Society's  Stat- 
utory Committee  on  Monday. 

Mr  Whitcombe,  of  Alexandra  Park 
Road,  London  N22,  was  ordered  to  be 
•truck  off  the  register  eight  years  ago. 
after  being  jailed  for  six  months  at  the  Old 
Bailey  on  prescription  fraud  charges  in 
which  a  total  of  £1,560  and  626  prescrip- 
tions were  involved,  said  Mr  John  Peppitt, 
for  the  Society.  After  an  unsuccessful  ap- 
plication for  restoration  in  August  1967, 
lie  was  subsequently  restored  to  the  regis- 
ter in  1969. 

But  just  over  a  year  ago,  said  Mr 
Peppitt,  he  began  to  sell  dangerous  ad- 
dictive drugs  to  a  "pusher"  in  the  East 
end  of  London.  This  resulted  in  his  con- 
viction at  the  Old  Bailey  in  January  this 
year  on  charges  of  conspiring  with  another 
to  contravene  the  provisions  of  the  Drugs 
(Prevention  of  Misuse)  Act  and  aiding  and 
abetting  another  to  procure  and  unlaw- 
jfully  possess  amphetamine  tablets.  On 
ithis  occasion  he  was  conditionally  dis- 
charged for  two  years. 

Mr  Warburton  Jones,  for  Mr  Whit- 
icombe,  said  that  he  made  no  great  profit 
jout  of  his  transactions  with  the  pusher; 
jabout  £60.  Originally  the  drugs  were  pre- 
scribed but  subsequently  they  were  not 
and  Mr  Whitcombe  went  on  providing 
him  with  them.  Mr  Jones  said  it  was  diffi- 
cult to  explain  why  Mr  Whitcombe  did 
what  he  did.  The  pusher  was  a  "difficult 
customer".  Mr  Whitcombe  was  a  fright- 
ened man,  and  a  sick  man,  who  let  things 
slip  to  criminal  extent. 

The  Committee  chairman,  Sir  Gordon 
Willmer,  told  Mr  Whitcombe  that  he  re- 
gretted the  action  they  had  to  take  be- 
cause of  his  long  career  in  the  profession. 
But  he  had  betrayed  the  Committee's  trust. 

"Unqualified"  direction 

The  directors  of  a  group  of  pharmacies 
headed  by  Alderman  Jack  Wood,  Lord 
Mayor  of  York,  were  censured  by  the 
committee  for  preventing  another  director 
from  "exercising  his  proper  functions"  as 
superintendent  pharmacist. 

The  company,  F.  W.  Wood  and  Sons 
(York)  Ltd,  10  East  Parade,  and  its  sup- 
erintendent pharmacist,  Mr  Albert  Edward 
Worthington,  29  Hewarth  Road,  were 
convicted  at  the  local  magistrates  court 
of  permitting  contraceptive  tablets  con- 
taining a  Part  1  poison  to  be  sold  in 
August  1972  without  a  pharmacist  being 
present  and  for  failing  to  mark  on  a  pre- 
scription the  date  of  dispensing. 

Mr  Worthington  and  the  company  also 
appeared  before  the  committee  to  answer 
allegations  that  their  shop  at  15  Bootham, 
York,  was  not  under  the  personal  control 
of  a  pharmacist  on  August  8  last  year  and 


that  while  the  chemist  was  on  annual 
leave  they  failed  to  prevent  the  continua- 
tion of  dispensing  services  at  that  branch 
and  failed  to  ensure  that  a  locum  phar- 
macist was  available. 

Mr  Peter  St  John  Howe,  for  the  com- 
mittee, said  that  in  the  course  of  a  routine 
call  by  a  Society  inspector  it  was  found 
that  there  was  no  pharmacist  in  charge  of 
the  Bootham  branch.  He  called  on  Mr 
Jack  Wood  and  was  informed  that  the 
chemist  normally  in  charge  had  been  taken 
ill  and  it  had  not  been  possible  to  engage 
a  locum.  In  the  meantime  no  dispensing 
was  being  done  there. 

"This  subsequently  proved  to  be  untrue 
because  the  chemist,  Mr  Hartley,  was  hav- 
ing his  annual  leave  and  had  informed  the 
company  in  advance  that  he  was  taking  it. 
The  inspector  suggested  that  Mr  Wood 
closed  the  shop  and  he  said  he  would  do 
so.  The  inspector  then  called  on  Mr 
Worthington  and  explained  the  situation 
to  him.  The  superintendent  pharmacist 
apparently  thought  that  Mr  Hartley  was 
sick",  said  Mr  Howe. 

When  the  inspector  made  a  routine 
check  of  the  books  at  the  Bootham  branch 
he  found  that  a  number  of  prescriptions 
had  been  dispensed  during  the  two  weeks 
that  Mr  Hartley  was  away. 

Mr  John  Richard  Wood,  a  director  of 
the  company,  told  the  Committee  that  the 
firm  was  founded  by  his  grandfather  about 
50  years  ago.  The  directors  were  his  father, 
mother  and  himself  who  were  not  quali- 
fied chemists,  and  Mr  Worthington. 

Sir  Gordon  said  that  although  it  was 
true  that  Mr  Worthington  was  on  the 
board  of  the  company  there  was  no  doubt 
that  the  majority  part  of  direction  was 
left  to  those  unqualified  directors.  "I  make 
that  observation  because  it  is  clear  in  this 
case  that  this  company's  pharmacists  have 
suffered  from  almost  total  lack  of  super- 
vision by  the  superintendent  pharmacist." 

"Mr  Worthington  has  given  evidence 
and  found  it  difficult  to  explain  the  cir- 
cumstances. We  are  inclined  to  think  that 
the  explanation  was  that  he  was  prevented 
by  unqualified  members  of  the  board  from 
exercising  his  proper  functions  as  super- 
intendent pharmacist." 

"It  seems  to  us  that  Mr  Worthington 
had  no  idea  that  such  things  were  going 
on  at  Bootham.  No  one  appears  to  have 
told  him  and  it  seems  to  us  to  be  a  lamen- 
table state  of  affairs  which  must  not  be 
allowed  to  continue,"  said  Sir  Gordon. 
The  inquiry  would  be  adjourned  for  one 
year  to  give  the  company  a  fair  oppor- 
tunity to  put  its  house  in  order". 

Restoration  refused 

The  Committee  decided  it  was  not  at 
present  prepared  to  grant  an  application 
by  Mr  Roy  Smethurst,  Balham  High  Road, 
London  SW  12  for  restoration  to  the  regis- 


ter because  of  the  seriousness  of  his  past 
conduct.  Mr  Smethurst  resigned  from  the 
Society  three  years  ago. 

Mr  Peppitt,  had  told  the  Committee  that 
Mr  Smethurst  pleaded  guilty,  in  Septem- 
ber 1970  at  South  Western  Magistrates 
Court,  to  unlawfully  selling  at  his  phar- 
macy in  Balham  High  Road  codeine  phos- 
phate, the  sale  not  being  effected  by  or 
under  the  supervision  of  a  registered  phar- 
macist. And  in  January  1971,  at  Croydon 
Magistrates  Court,  he  had  been  convicted 
of  having  in  his  possession  326  ampheta- 
mine tablets  and  79  tranylcypromine  tab- 
lets, contrary  to  the  Drugs  (Prevention  of 
Misuse)  Act. 

Sir  Gordon  told  Mr  Smethurst  the  Com- 
mittee was  unlikely  to  be  persuaded  to  re- 
store him  to  the  register  unless  he  pro- 
duced testimonials  and  the  only  way  he 
could  get  these  was  by  working  as  an 
unqualified  assistant.  When  Mr  Smethurst 
said  he  would  consider  an  appeal,  Sir 
Gordon  said  that  if  he  had  not  resigned 
it  would  have  been  the  Committee's  duty 
to  hold  an  inquiry  which  would  almost 
inevitably  have  resulted  in  him  being 
struck  off. 


Pharmacy  unsupervised 

A  London  pharmacist  who  was  convic- 
ted at  the  Hampstead  Magistrates  Court 
in  April  of  offences  involving  the  sale  and 
security  of  poisons  was  reprimanded  by 
the  Committee. 

Mr  Zbigniew  Duch,  London  NW2,  was 
convicted  of  leaving  unlocked  the  door  of 
the  Dangerous  Drugs  cupboard  at  his 
pharmacy  in  NW6,  allowing  Part  1  poisons 
to  be  sold  in  preparations  without  the 
supervision  of  a  pharmacist  and  permitting 
the  container  of  one  of  the  preparations 
not  to  be  labelled  with  the  name  of  the 
seller  and  the  address  of  (he  premises  at 
which  it  was  sold.  The  court  had  fined  him 
a  total  of  £90  and  ordered  him  to  pay  £10 
costs. 

The  Committee  was  told  the  pharmacy 
was  now  closed.  Mr  Duch  said  he  was  now 
working  as  a  locum  and  looking  for  an- 
other business. 

Nearly  died 

A  66-year-old  chemist  told  the  Commit- 
tee that  he  nearly  died  six  months  ago,  and 
"when  you  feel  you  are  going  to  peg  out 
any  minute  you  are  not  interested  in  being 
struck  off  or  not".  Mr  Cyril  Jewry, 
Caledonian  Road  Nl  was  reprimanded  by 
the  Committee  as  a  result  of  the  con- 
viction of  his  company,  C.  F.  Jewry  Ltd. 
The  firm  pleaded  guilty  at  Old  Street 
Magistrates  court  in  April  to  aiding  and 
abetting  the  possession  of  Ritalin,  con- 
trary to  the  Drugs  (Prevention  of  Misuse) 
Act  and  to  selling  Ritalin  tablets  without 
entering  the  sale  in  records.  More  than 
300  other  offences  were  taken  into  con- 
sideration and  the  company  was  fined  £150. 

Mr  Jewry  told  the  Committee  that  all 
the  drugs  supplied  were  on  a  doctor's  pre- 
scription. He  knew  the  doctor,  and  did  not 
think  he  was  prescribing  them  indiscrim- 
inately. "Although  he  might  have  pre- 
scribed excessive  quantities  the  individual 
prescriptions  for  each  patient  were  not  ex- 
cessive, three  or  four  tablets  a  day."  He 
added :  "I  was  not  in  it  for  money.  I  did 
it  to  oblige  the  doctor."  Mr  Jewry  said  he 
had  no  plans  for  the  future.  He  was  re- 
tired now  and  had  sold  his  business. 
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First  half  profits  rise 

for  Weston  Pharmaceuticals 

Profits  of  Weston  Pharmaceuticals  Ltd  rose 
£136,000,  from  £647,645  to  £783,598  for 
the  six  months  ended  August  31.  Second 
half  profits  are  consistently  greater  than 
the  first — a  trend  which  chairman  Mr  G. 
J.  Caplan  feels  will  continue. 

The  first-half  figures  do  not  include  any 
profits  from  the  disposal  of  existing  group 
properties  resulting  from  rationalisation. 
Profits  from  the  sale  of  properties  during 
1973-74  are  anticipated  to  be  some 
£250.000.  The  comparative  profits  shown 
for  1972  include  eight  months  in  respect 
of  the  Barclay  Group  and  nothing  for 
Birtram  Griffiths  and  Fairbank  Kirby  as 
against  six  months  for  1973-74.  Net  profit 
after  tax  is  £404,598  (1972:  £388,645). 
The  interim  dividend  is  unchanged  at  a 
gross  equivalent  eight  per  cent  (5-6  per 
cent  net). 

New  dry  products 
premises  for  Lilly 

Eli  Lilly  &  Co  Ltd,  Basingstoke  inaugura- 
ted the  construction  of  a  new  dry  products 
building  with  a  turf  turning  ceremony 
recently.  The  new  building  approaching 
3,000  metres  in  area,  will  house  the  manu- 
facture of  the  company's  range  of  tableted 
and  Pulvule  products. 

Comprising  a  ground  floor  production 
area  with  a  gravity  feed  area  above  and 
service  area  adjacent  to  it,  the  building  is 
expected  to  be  completed  by  February 
1975. 

The  ceremony  of  turning  the  first  turf 
was  carried  out  by  Mr  Clifford  Birkett, 
vice-president  responsible  for  Lilly  Opera- 
tions in  the  UK,  accompanied  by  company 
director's  and  representatives  of  the 
contractors. 

Miles  Laboratories  plan 
extension  to  Stoke  Court 

Work  has  started  on  a  £250,000  extension 
to  the  UK  headquarters  of  Miles  Labora- 
tories Ltd  at  Stoke  Court,  Stoke  Poges. 


The  extension  which  is  in  the  form  of  a 
three-storey  office  wing  and  a  one-and-a- 
half  storey  storage  and  office  block,  will 
provide  the  company  with  almost  14,000 
sq  ft  of  urgently  needed  accommodation. 

The  three  storey  office  wing,  which  has 
been  designed  to  fit  in  with  the  "crenella- 
ted" style  of  the  front  of  the  building,  will 
in  effect,  close  off  the  open  side  of  the 
courtyard  at  Stoke  Court. 


Beecham  well  ahead 

From  higher  group  sales  in  the  half-year 
ended  September  30,  at  £152-57m 
(£119-91m  in  corresponding  period  of  1972) 
Beecham  Group  Ltd  made  a  trading  profit 
before  tax  of  £24-98m  (£19-46m).  Taxation 
takes  £ll-62m  against  £8-5m.  Group  pro- 
fit available  for  dividends  and  retentions  is 
£13-2m  ((£10-86m).  Gross  interim  dividend 
is  13  per  cent  (12  per  cent). 

The  directors  state  that  under  existing 
law,  the  payment  of  an  interim  dividend 
for  1973-74  of  13  per  cent  will  limit  the 
amount  which  can  be  paid  as  a  final  divi- 
dend to  a  gross  equivalent  of  14.56  per 
cent  compared  with  a  final  dividend  of 
14-25  per  cent  paid  for  1972-73. 

Jeyes:  New  sales  structure 

Jeyes  UK  Ltd,  have  launched  a  new, 
united  distributive  sales  division  "to  meet 
the  demands  of  the  new  patterns  in  the 
chemist  and  grocery  trades". 

The  two  previous  sales  forces  have  been 
combined  and  then  deployed  into  two  divi- 
sions, with  divisional  managers,  Mr  Ray 
Geraghty  in  the  North,  and  Mr  David  Law 
in  the  South,  both  reporting  direct  to  Mr. 
John  Morrison. 

Already  a  divisional  sales  office  has  been 
established  in  Nottingham,  and  another, 
for  the  Southern  division,  will  shortly  be 
set  up  in  London. 

The  salesmen  will  be  responsible  for  all 
business  in  their  respective  territories;  each 
man  will  now  be  the  manager  of  his  own 


territory.  In  addition  Jeyes  UK  is  intro- 
ducing relief  salesmen  who  may  also  be 
employed  for  Commando-type  operations. 

Giving  details  of  the  research  behind  the 
plan,  John  Morrison  pinpointed  the  role 
of  the  chemist  in  the  Jeyes  sales  plan.  "A 
sizeable  proportion  of  our  business  comes 
from  the  chemist  sector:  Suleo  in  its  new 
formulation  is  expanding;  Airwick  solid 
has  been  extremely  successful  and  the 
turnover  in  Scrubbs  ammonia  is  encourag- 
ing —  and  these  are  just  three  of  our  pro- 
ducts. Hitherto  much  of  Jeyes  turnover 
has  come  from  the  independent  sector," 
he  said.  "Now  we  must  also  aim  for  the 
top,  wider  distribution,  and  have  whole- 
sale specialisation." 

Looking  ahead,  he  spoke  of  national 
promotional  programmes  and  new  pro- 
ducts. 

Boots  first  half  sales 

Net  world  sales  of  Boots  Co  Ltd  in  the 
first  half  of  the  year  ending  September  30, 
amounted  to  £198T2m  against  £164T7m  in 
the  corresponding  half  year  of  1972,  a  rise 
of  20-7  per  cent. 

Trading  profit  before  tax  at  £28T7m 
compares  with  £22-43m  in  the  first  half 
of  1972  and  after  estimated  tax  the  profit 
at  £13-52m  is  £860,000  ahead. 

Profits  for  the  six  months  to  September 
30,  1972  have  been  revised  to  exclude  a 
provision  of  £l-750m  towards  an  anticipa- 
ted purchase  tax  loss  on  changeover  to 
VAT  which  was  rendered  unnecessary  by 
the  Government  decision  to  reimburse  re- 
tailers fully  for  these  losses. 

The  directors  say  the  increase  in  sales 
over  the  corresponding  period  last  year 
again  arises  largely  from  continuing  real 
increases  in  the  volume  of  goods  sold  and 
a  "very  small  increase  in  price  levels",  has 
been  largely  offset  by  the  price-reduction 
effect  of  the  changeover  from  purchase  tax 
to  value  added  tax. 

The  interim  dividend  declared  is  equiva- 
lent to  2.1p  per  share  (2-0p  last  year). 
□  Lyon  Group  Scotland  are  building  a 
storage  and  distribution  centre  in  Glasgow 
for  Boots.  The  37,000  square  foot  depot 
at  the  It  acre  Kelvinhaugh  Street  site  will 
serve  west  central  Scotland  and  will  give 
employment  to  twenty  people.  The  com- 
pletion date  is  early  in  the  new  year. 

Appointments 

Smith  &  Nephew  Ltd  have  appointed  Mr 
R.  Giles  their  brand  manager  with  respon- 
hibility  for  Elastoplast  products. 

Wellcome  Foundation  Ltd:  Dr  Jack 
Vernon  has  joined  the  group  marketing 
directorate  of  the  Foundation  in  London 
as  product  group  manager  in  the  animal 
health  division.  Before  joining  Wellcome 
he  spent  five  years  with  the  Beecham 
Group  Ltd  as  commercial  development 
manager  for  veterinary  and  agricultural 
pioducts.  He  obtained  a  BSc  and  PhD  at 
Liverpool  University  where  he  did  re- 
search on  aspects  of  metabolism  of  vita- 
min A.  Mr  A.  Circus  has  been  appointed 
marketing  executive  in  Wellcome  medical 
equipment.  The  department  is  responsible 
for  marketing  throughout  the  world  the 
Wellcome  modular  surgical  unit. 
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Oolongs  the  effect 
of  the 

\JLenjum'i 
treatment 


Lenium: 
effective 
profitable 
chemist-only 


You  know  about  Lenium. 

In  new  InterLene,  you've  the  same  kind  of 
quality  to  offer  alongside  Lenium.  A  medicated 
shampoo  you  can  recommend  with  the  same 
confidence. 

InterLene  is  specially 
formulated  to  keep  hair  healthy 
between  treatments.  An  effective 
control  for  mild  dandruff  in  its  own 
right,  it's  a  perfect  complement  to 
Lenium.  Both  to  prolong  the  effect 
of  the  treatment,  and  to  counteract 
greasiness  some  people  experience 
with  it. 

The  beauty  of  recommending 
InterLene  and  Lenium  is  this.  One 
effectively  sells  the  other. 


XnterM/me  and  Mtenium 

ICXSeTHEB  fOfi  Him  HEAUH 


New  InterLene: 
effective 
profitable 
chemist-only 


And  repeat  purchases  of  both  are  bound  to 
come  your  way. 

You'll  not  only  be  giving  customers  the 
sound  advice  they've  come  to  expect  from  you. 
But  also  reaping  a  just 
reward  for  so  doing.  Especially  if 
you  order  before  December  24th, 
taking  advantage  of  the  Introduc- 
tory Bonus  on  InterLene.  Ask  your 
Winthrop  representative  for 
details,  or  ring  us  now. 


WINTHROP 

Winthrop  Pharmaceuticals,  Winthrop  House, 
Surbiton-upon-Thames,  Surrey.  Tel:  01-399  5252. 
Lenium  and  InterLene  are  registered  trade  marks. 
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Volumatic  Security  Products 


1 


Volumatic  Security  Scanning  Arm  The 

ultimate  shoplifting  deterrent,  an  electrically 
driven  arm  onto  which  convex  mirrors  can 
be  mounted.  Moves  the  mirror  in  a  1  20 
degree  sweep  every  20  seconds.  The 
mirror's  movement  maximises  the  deterrent 
of  the  convex  mirror  and  gives  added 
surveillance.  Neat,  modern  and  highly 

effective. 


Volumatic 
Cash  Carrying 
Cases  When  snatched 
from  the  carrier,  sounds  an  ear 
piercing  audible  alarm  and  sends 
off  clouds  of  dense  orange  smoke.  The 
cash  is  stained  and  made  useless  to  the 
thief  and  the  carrier  is  protected  by  a 
year's  free  insurance.  It's  a  foolproof  way 
to  carry  cash.  Available  in  three  sizes. 


Volumatic 
Emergency  Alarm 

A  multi-purpose 
portable  audible 
alarm  forfloororwall 
mounting ;  gives 
immediate  'press  to 
sound'  and  'press  to 
silence'  operation  with 
ear  piercing  signal.  Foot 
or  hand  operated. 


Volumatic  Stoplifters  Bright  deterrent 
orange  signs  for  hanging  in  retail  sales 
areas.  Each  sign  carries  powerful 
anti-pilferage  slogan  on  either  side.  A  sure 
way  of  deterring  the  casual  and  impulse 
pilferer.  Low  in  cost. 


Volumatic  Ceiling 
Mounted  Deterrent 
Unit  A  new  security 
device  designed  to  provide 
a  maximum  deterrent  to 

shoplifters  by  constant  movement  of  multi-angle 
surveillance  mirrors. 

A  ceiling  mounted  arm  on  which  are  mounted 
three  convex  mirrors  is  driven  in  a  circular  motion 
by  an  electric  motor.  Can  be  fixed  either  to 
conventional  or  suspended  ceilings.  All  the  mirrors 
and  the  suspension  tube  in  bright  Volumatic 
deterrent  orange.  A  fraction  of  the  cost  of 
similar  products. 


SHOPLIFTING 

IS  AN  OFFENCE 

WE  ALWAYS  PROSECUTE 


Volumatic 
Anti-Pilferage 
Mirrors 

Volumatic  new  generation  circular  convex 
mirrors  with  a  bright  orange  'ha'lo'  trim  are 
the  most  effective  low  cost  method  of 
pilferage  control ;  three  diameter  sizes  1 6  in., 
24  in.  and  34  in. ;  tough  glass  fibre  backing 
makes  them  virtually  unbreakable. 
For  tight  corners,  the  Volumatic  Slimview 

mirror  is  the  answer.  Oblong  in  shape  it 
measures  24  in.  wide  by  1  6  in.  deep.  Bright 
Volumatic  orange  trim  for  added  deterrent  effect. 

Volumatic  Two-Way  Observation  Mirrors  give 
discreet  surveillance  of  high  pilferage  risk  areas. 
Available  clear  and  indistinguishable  from 
ordinary  mirrors,  or  with  Venetian  silverstrip. 


Volumatic  Protectalarm  An  entirely 
new,  battery  operated  loop  alarm  system 
that  provides  an  unbeatable  method  of 
preventing  the  theft  of  merchandise  on 
open  display.  Requires  no  maintenance 
and  running  costs  are  virtually  nil. 
Supplied  with  coaxial  cable  that  cannot 
be  bridged.  Automatic  re-setting  of 
alarm.  Powerful  audible  signal. 
Applications  in  all  types  of  non-food 

retailing. 


All  Volumatic  security  products  are 
manufactured  under  stringent  quality 
control  and  research  is  being 
conducted  into  the  improvement  of 
existing  products  and  development  of 
new  products,  particularly  in  the  retail 
security  field.  We  are  always  happy  to 
discuss  specific  security  projects  with 
customers.  All  Volumatic  products  are 
backed  by  a  one  year  written  guarantee 
and  a  free  deterrent  notice  issued  with 
all  retail  security  products. 
Solve  your  security  problems  now  -  send  for  literature  today.  Cut  out  this  advertisement, 
attach  it  to  your  letter  heading  and  return  it  to  us  or  just  write. 

If  you  feel  your  store  has  special  security  problems,  please  don't  hesitate  to  write  or  phone  — 
our  advice  is  freely  available. 


Volumatic  Bomb  Blanket 

Designed  to  contain  the  blast 
from  expedient  (home  made) 
bombs.  Gives  1  6  sq.  ft. 
coverage.  Already  in  use  by 
department  stores  and  some 
public  utilities.  Designed  to  be 
placed  over  the  bomb  until 
disposal  experts  arrive. 


Voiumatic  Limited  -  leaders  in  retail  security 


Volumatic  Limited 
Dept  CD 
Taurus  House 
Kingf  ield  Road 
Coventry  CV6  5AS  England 
Telephone  (0203)  84217/8/9 


Volumatic  Protectachain  Chrome  finished  neat,  flexible  ball-link 
chain  for  securing  goods  on  open  display.  Very  low  in  cost.  Case 
studies  show  it  can  totally  eliminate  pilferage. 


made  to  make  you  profit 


j 


7  November  1973 


ional 


Pharmaceutical  Society  of  Great  Britain 


Council  working  party  to  study 
industry  nationalisation  plans 


\t  the  November  meeting  of  Council  of 
he  Pharmaceutical  Society  of  Great 
Britain  a  working  party  was  set  up  to  con- 
sider the  question  of  nationalisation  of 
he  pharmaceutical  industry.  The  party 
;onsists  of  Mrs  E.  J.  M.  Leigh,  and  Messrs 
(.  P.  Kerr,  A.  Roxburgh,  C.  C.  Stevens  and 
3.  N.  Sharpe. 

It  was  reported  to  the  Finance  and 
3eneral  Purposes  Committee  that  the 
British  Pharmacopoeia  Commission  in- 
ended  to  produce  a  new  British  Pharma- 
:opoeia  in  1978  which  would  include  stan- 
lards  for  such  substances,  preparations  and 
irticles  at  present  standardised  in  the 
British  Pharmaceutical  Codex  1973  as  were 
ronsidered  by  the  BP  Commission  to  be  of 
:ontinuing  value.  The  Commission  would 
ilso  prepare  any  amendments  to  BPC  stan- 
lards  that  might  need  revision  before  1978, 
ind  make  them  available  for  publication 
)y  the  Pharmaceutical  Society,  possibly  in 
i  supplement  to  the  BPC.  The  Commis- 
;ion  would  also  produce  a  British  Pharma- 
:opoeia  (Veterinary)  in  1976.  Those  deci- 
iions  follow  recommendations  made  by  the 
Vledicines  Commission  that  in  future  there 
ihould  be  only  one  compendium  of  pub- 
ished  standards  for  articles  used  in  human 
ind  veterinary  medicine  in  the  United 
kingdom,  that  the  compendium  should  be 
he  British  Pharmacopoeia  and  that  it 
;hould  contain  standards  for  formulations 
ncluding  any  that  are  suitable  to  support 
he  formulae  appearing  in  future  editions 
>f  the  Brritish  National  Formulary. 

slo  change  in  standards 

K  report  prepared  by  the  director  of  the 
Society's  Department  of  Pharmaceutical 
Sciences,  said  that  the  BP  Commission 
vas,  in  effect,  taking  over  responsibility 
or  the  BPC  standards  from  December  1, 
1973  (the  date  on  which  the  BPC  1973 
:omes  into  effect),  but  as  the  standards 
vere  considered  satisfactory  at  present,  the 
Commission  did  not  propose  to  make  any 
imendments  to  them  or  to  alter  their 
itatus  (ie,  it  would  allow  them  to  remain 
lesignated  as  BPC)  until  the  publication  of 
he  next  BP,  probably  in  1978.  Those  de- 
:isions  would  mean  that  the  current  Codex 
vould  provide,  as  it  normally  did,  effec- 
ive  standards  for  the  next  five  years.  BPC 
1973  standards  that  were  not  adopted  for 
he  BP  would,  after  1978,  remain  legal 
itandards,  just  as  standards  in  earlier 
Codexes  had  been  recognised  for  those 
iubstances,  preparations  and  articles  that 
vere  not  covered  in  a  subsequent  edition. 

There  remained,  however,  the  need  for 
irrangements  for  the  revision  of  any  cur- 
rent Codex  standards  that  required  urgent 
imendment  before  1978.  The  BP  Com- 
nission  could  not  publish  an  amendment 
o  a  Codex  standard,  nor  did  it  wish  to 
ake  any  isolated  formulated  product  into 
he  Pharmacopoeia  before  1978. 


The  Committee  recommended,  and  the 
Council  agreed,  that  the  BP  Commission's 
proposals  should  be  accepted;  that  appro- 
val should  be  given  to  the  preparation  of 
a  supplement  to  the  BPC  1973,  on  the 
lines  suggested,  for  publication  in  1975; 
and  that  an  appropriate  Codex  Committee 
should  be  appointed. 

The  Law  Committee  was  told  that,  after 
re-examination  of  the  anomaly  created  by 
the  Medicines  Act  1968  that  Scottish 
partnerships  would  not  be  required  to  ap- 
point a  superintendent  pharmacist  even 
though  some  of  the  partners  might  be  non- 
pharmacists,  the  Council  and  the  Scottish 
Executive  had  agreed  that  an  amendment 
to  remove  the  anomaly  so  far  as  unquali- 
fied partners  were  concerned  was  desir- 
able. The  Committee  recommended  that 
a  letter  explaining  the  situation  and  sug- 
gesting that  the  Medicines  Act  be  amended 
so  that  partnerships  in  Scotland  having 
one  or  more  non-pharmacist  partners 
should  once  again  be  regarded  as  bodies 
corporate  be  sent  to  the  Department  of 
Health. 

Industry  experience 

Earlier  this  year,  at  a  meeting  of  regional 
pharmacists,  the  question  of  hospital /in- 
dustrial preregistration  experience  arrange- 
ments was  discussed.  Mr  R.  Dickinson  (an 
assistant  secretary  of  the  Society)  had 
attended  the  meeting  and  had  explained 
that  the  new  preregistration  requirements, 
which  contained  compulsory  periods  in 
either  hospital  or  general  practice  phar- 
macy, had  had  the  effect  of  reducing  the 
number  of  graduates  who  obtained  indus- 
trial experience.  Previously,  when  the  full 
year's  preregistration  experience  in  in- 
dustry was  allowed,  about  60  graduates 
undertook  such  training  each  year.  Last 
year,  only  16  undertook  the  new  26-week 
period  in  industry. 

The  regional  pharmacists  noted  that  in 
the  hospital  service,  there  was  a  fixed 
salary  for  preregistration  graduates,  where- 
as in  industry,  they  were  normally  paid  on 
the  scale  applicable  to  all  graduates  enter- 
ing a  particular  company,  the  latter 
amount  usually  being  higher  than  the  hos- 
pital rate.  As  most  hospital  preregistration 
schemes  were  based  on  a  full  52  weeks,  it 
would  be  difficult  to  ensure  that  a  graduate 
obtained  a  comprehensive  experience  with- 
in half  that  time. 

The  Industrial  Practice  Subcommittee 
was  not  enthusiastic  about  promoting 
general  arrangements  between  hospital  and 
industry  or  general  practice  and  industry. 
Several  members  had  expressed  the  view 
that  the  present  requirement  limiting  in- 
dustrial experience  to  six  months  only  was 
unsatisfactory.  The  consensus  in  the  sub- 
committee had  been  that  the  Byelaws 
should  be  amended  to  permit  a  graduate 
to  take  the  whole  of  his  preregistration 
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year  in  industry,  in  addition  to  the  pre- 
sent requirements  of  one  year  in  either 
general  or  hospital  practice,  or  six  months 
in  any  two  of  the  three  main  fields  of  prac- 
tice, ie,  general,  hospital  or  industry. 

Several  heads  of  schools  on  the  Educa- 
tion Committee  reported  that  there  was  a 
tendency  for  students  not  to  consider  pre- 
registration experience  in  industry  since 
the  introduction  of  the  new  requirements. 

The  Committee  recommended  that  the 
relationship  between  the  current  preregi- 
stration requirements  and  recruitment  of 
pharmacists  into  industry  should  be  kept 
under  review.  In  addition,  it  recommended 
that  the  Council  should  request  the  appro- 
priate Committee  to  give  urgent  considera- 
tion to  the  possibility  of  achieving  a  situa- 
tion in  which,  after  registration,  a 
pharmacist  could  not  assume  a  position  of 
responsibility  in  a  particular  field  of 
pharmaceutical  practice  until  after  a  cer- 
tain period  of  employment  in  that  field. 
The  recommendations  were  adopted. 

Discussions  in  the  near  future  are  likely 
on  a  national  policy  for  post  graduate 
pharmaceutical  education  between  repre- 
sentatives of  the  Department,  including 
regional  pharmaceutical  officers,  schools  of 
pharmacy  and  the  Society. 

A  letter  describing  the  Council's  pro- 
posals for  the  new  boundaries  of  the 
Society's  regions  to  enable  each  region  to 
have  within  it  a  school  of  pharmacy  was 
recommended  to  be  circulated  to  regional 
chairmen  and  secretaries. 

The  Practice  Committee  also  recom- 
mended that  an  approach  should  be  made 
to  the  Health  Education  Council  giving 
the  Society's  views  on  indiscriminate  re- 
porting of  the  details  of  drugs  involved  in 
drug  abuse  incidents  and  proposing  that 
the  HEC  should  issue  a  statement  to  the 
communications  media  on  the  subject. 

Following  consultation  with  the  Nor- 
thern Ireland  Society,  it  has  been  decided 
that  associate  membership  of  the  British 
Society's  Industrial  Pharmacists  Group 
should  be  made  available  to  pharmacists 
on  the  Northern  Ireland  register  engaged 
in  industrial  pharmacy,  who  are  not  regi- 
stered in  Great  Britain. 

The  Council  also  agreed  to  send  a  fur- 
ther letter  to  the  Department  of  Health 
expressing  the  view  that  a  pharmacist  ex- 
perienced in  general  practice  matters 
should  be  recruited  to  the  staff  at  area 
health  authority  level. 

Prescription  charges 

Mr  W.  M.  Darling  raised  the  question 
of  prescription  charges  for  the  children 
still  receiving  full  time  education  in  school. 
The  Committee  recommended  that  a  letter 
be  sent  to  the  Department  of  Health  and 
Social  Security  repeating  the  Society's  pre- 
vious representations  that  all  such  children 
should  be  exempted  from  the  payment  of 
prescription  charges  and  adding  that,  in 
view  of  the  raising  of  the  school  leaving 
age,  the  exemption  from  prescription 
charges  should  at  least  be  extended  to 
children  up  to  the  age  of  16.  [A  similar 
plea  was  rejected  in  the  Commons  on 
Tuesday — Editor.] 

Discussing  the  labelling  of  counter-pre- 
scribed medicines,  the  General  Practice 
Subcommittee  made  the  point  that  there 
would  be  occasions  where  pharmacists 
would  consider  that  it  would  not  be  in 
the  interests  of  the  patient  for  the  name 
Continued  on  p714 
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(continued  from  p  713) 
of  a  counter-prescribed  medicine  be  dis- 
closed on  the  label.  The  doctor  had  the 
right  to  decide  in  every  case  whether  the 
name  of  a  prescribed  medicine  should  be 
disclosed,  and  it  was  thought  that  the  same 
condition  should  apply  to  a  pharmacist  in 
relation  to  counter-prescribed  medicines. 
However,  pharmacists  should  ensure  that 
all  counter-prescribed  medicines  could  be 
identified,  either  by  the  name  of  the  pro- 
duct being  written  on  the  label,  using  the 
same  criteria  as  applied  to  medicines  dis- 
pensed against  prescriptions,  or,  where  it 
was  not  considered  by  the  pharmacist  that 
the  disclosure  of  the  name  would  be  in  the 
interest  of  the  patient,  by  the  inclusion  of 
a  code  number  providing  a  reference  to 
the  prescription  book  entry,  whether  or 
not  such  an  entry  was  required  by  law. 

Pharmacy  registration 
procedure  changes 

Retail  pharmacy  premises  will  in  future 
be  registered  under  Part  IV  of  the  Medi- 
cines Act  instead  of  under  the  Pharmacy 
and  Poisons  Act  1933,  under  statutory 
instruments  published  last  week.  The  new 
register,  like  its  predecessor,  will  be  kept 
by  the  registrar  of  the  Pharmaceutical 
Society.  He  is  required  under  the  Act  to 
give  details  to  the  appropriate  Minister  of 
all  applications  for  registration  of  new 
pharmacy  premises  which  he  receives,  and 
the  Act  provides  that  he  may  not  enter 
the  premises  in  the  Register  until  two 
months  after  the  date  on  which  the  ap- 
plication is  made,  unless  the  Minister 
consents  to  his  doing  so.  In  the  case  of 
the  transfer  of  ownership  of  premises 
which  are  already  registered  on  the  old 
or  new  registers,  however,  the  registrar, 
or.  receipt  of  a  properly  completed  ap- 
plication and  the  fee  (if  appropriate),  is 
required  to  register  the  premises  forthwith. 

Existing  registered  pharmacy  premises 
on  the  1933  Act  register  will  also  have  to 
be  entered  on  the  new  register  but  owners 
of  such  premises  are  allowed  a  period  of 
twelve  months  from  the  "appointed  day" 
in  which  to  make  application  for  registr- 
ation. All  applications  for  registration  on 
0'  after  1  November  will  be  for  entry  in 
the  new  register  and  the  "appointed  day" 
for  this  part  of  the  Act  is  January  1,  1974. 

The  fee  payable  in  respect  of  the  reg- 
istration of  new  premises  is  the  same 
under  the  old  Act,  ie  £8,  and  the  annual 
retention  fee  is  also  unchanged  at  £8 
(£5-25  in  Northern  Ireland  in  both  cases). 
A  fee  equal  to  the  retention  fee  is  payable 
in  respect  of  the  registration  of  premises 
that  immediately  before  the  appointed  day 
were  registered  under  the  old  Act. 

The  Orders  will  also  bring  into  effect 
a  requirement  under  section  77  of  the 
Medicines  Act  that  every  person  who 
carries  on  a  retail  pharmacy  business  shall 
make  an  annual  return  of  premises  to  the 
registrar  and  certain  restrictions  imposed 
by  section  78  of  the  Act  as  to  the  use  of 
certain  titles,  descriptions  and  emblems. 

The  instruments  are  the  Medicines 
(Pharmacies)  (Applications  for  Registra- 
tion and  Fees)  Regulations  1973;  the 
Medicines  Act  1968  (Commencement 
No  4)  Order  1973;  and  the  Medicines 
(Pharmacies)  (Appointed  Day)  Order  1973. 


Vlarket 
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GLYCERIN  TO  RISE? 

London,  November  14:  There  is  a  world 
shortage  of  good  quality  crude  glycerin, 
making  it  difficult  for  the  refiners  of 
chemically  pure  material.  Prices  are  so 
far  unchanged  but  it  is  known  that  some 
suppliers  have  submitted  a  request  for  a 
price  rise. 

Among  essential  oils,  white  camphor 
was  cleared  on  the  spot  and  the  ship- 
ment quotation  marked  up  by  £0-40  kg. 
Bourbon  geranium  and  bois  de  rose  were 
higher  and  shipment  petitgrain  was  up  by 
£1  kg  with  no  spot  offers. 

A  flat  tone  dominates  the  seeds  and 
spices  sector  of  the  crude  drugs  market, 
with  a  fall  in  white  Sarawak  pepper  one 
of  the  few  changes  recorded. 

Dearer  this  week  were  balsams  Peru 
and  tolu,  benzoin,  Peruvian  cochineal, 
gentian  and  Chinese  liquorice. 


Pharmaceutical  chemicals 

Ammonium  bicarbonate:  £63-60  metric  ton;  car- 
bonate lump. 

Aspirin:    10-metric   ton   lots  £577-50   ton;  5-ton 
£583;   1-ton  £592-50. 
Benzoic  acid:  £0-3042  kg  in  1-ton  lots. 
Calcium  carbonate:   BP  light  £58  00  metric  ton. 
Calcium  gluconate:  250-kg  lots  £0-63  kg. 
Calcium  lactate:  250  kg  £412  per  metric  ton. 
Calcium  pantothenate:  £5  50  kg;  £4  00  kg. 
Calcium  sodium  lactate:  £0-709  kg  in  50-kg  lots. 
Potassium  acid  tartrate:  BPC  £483  per  metric  ton. 
Potassium  citrate:  £353  per  metric  ton. 


Crude  drugs 

Balsams:   (kg)   Canada:  nominal.  Copaiba:  BPC 

£2-35;  Para  soluble  £2-10;  £2  00.  cif.  Peru  £2-80 
spot;  shipment  £2-70  nominal.  Tolu:  BP  £2-20 
spot,  £2-15  cif. 

Benzoin:  BPC  £57-£63  cwt  spot;  £55-£62,  cif. 
Cochineal:  Tenerife  black-brilliant  £9-00  nominal, 
cif.  Peruvian  silver  grey  £8-25  spot,  £8-10  cif. 
Gentian:  Root  £700  metric  ton  spot  and  cif. 
Ginger:    (ton)    Cochin   new-crop  £300,   cif,  Jan- 
Feb.  Nigerian  split  £400  spot  traded.  Jamaican 
No.  3  £870;  Sierra  Leone  £460,  cif. 
Liquorice  root:   (metric  ton)   Chinese  £120  spot 
£110  cif,   both   nominal.   Russian   no  offers. 
Pepper:    (ton  cif.)   Sarawak   black   £560,  white 
£875. 

Sarsaparilla:  Spot  £1  15  kg,  £1  -10  cif. 


Essential  oils 

Almond:  Drum  lots  £0  61. 
Amber:  Rectified  £0-29  kg  spot. 
Anise:  No  offers. 

Bay:  West  Indian  short  at  £10-65  kg. 

Bergamot:  £11 -50-E14  kg  as  to  grade. 

Birch  tar:  Rectified  £3-50  ka. 

Bois  de  rose:  Shipment  £8-50  kg,  cif. 

Buchu:  English  distilled  £180  ka. 

Cade:  Spanish  £0-50  kg. 

Cajuput:  £1-50  kg  on  spot. 

Camphor  white:  No  spot,  £2  00  cif. 

Cananga:  Java  £10  00  kg  spot. 

Caraway:  Imported  £18-00  kg. 

Cardamom:   English  distilled  £95-£120  kg  as  to 

source. 

Cassia:  Chinese  not  offerinq. 

Cedarwood:  Moroccan  £1-60  kg 

Celery:  English  £25  kg:  Indian  £18. 

Cinnamon:  Ceylon  leaf  not  offering.  Seychelles 

leaf  rectified  £3.  cif.  Bark,  BP.  £2-20. 

Citronella:  Ceylon  £2 -00  kg  spot  and  cif. 

Clove:  Madagascar  leaf  £2-50  kg  spot;  shipment 

£2-50,  cif.  Bud  English  distilled  £20-00. 

Cod-liver:  BP  in  45-gal  lots  £28-80  naked. 

Coriander:  E8-10-E9  kg  as  to  grade. 

Cubeb:  English,  distilled  £17  kg. 

Dill:  From  £9  30  kg  spot. 


Eucalyptus:  Chinese,  £6-00  kg,  cif,  for  80-85, 
Jan-March. 

Fennel:  Spanish  £2  75  kg  nominal. 

Geranium:  (kg)  Bourbon  £20;  Congo  £14. 

Ginger:  English  distilled  £50  kg;  Indian  £23. 

Juniper:  Berry  £3  50  kg;  wood  £0-55. 

Lavandin:  £2  kg  spot. 

Lavender  spike:  £3-50  kg  spot. 

Lemon:  Sicillian  best  grades  from  £10  00  kg  spot. 

Lemongrass:  £3  00  kg;  £2-90,  cif. 

Lime:  West  Indian  £7-45  kg  spot. 

Nutmeg:   (per   kg)    English  distilled  from  West 

Indian  £15-75;  from  E.  Indian  £13-55.  Imported 

£5-70. 

Olive:  Spanish  £720-£730  metric  ton,  cif.  Tunisian 

E640-E650.  Spot  £740-£750  duty  paid. 

Palmarosa:  £9  50  kg  spot  and  cif. 

Patchouli:  Spot  £7  00  kg;  £6-75,  cif. 

Pennyroyal:  £2-75  kg  on  spot. 

Pepper:  English  distilled  ex  black  £55  00  kg. 

Peppermint:  (kg)  Arvensis  Brazilian  £4-10  kg  all 

positions.  Piperata  American  £10-£11  kg. 

Petitgrain:  No  spot,  shipment  £9-30  kg  cif. 

Pimento:  Berry  £5-30  kg;  leaf  £4-60. 

Pine:  (kg)  Pumillonis  £1-75;  sylvestris  £0-51. 

Rosemary:  From  £2-70  kg. 

Sandalwood:  Not  quoted. 

Sassafras:  Not  offering. 

Spearmint:   Chinese   no   spot;   £10  00   cif;  Ame- 
rican £8-50  —  all  per  kg. 
Thyme:  Red  65/70%  £5-00  kg. 


Ihe  prices  given  are  those  obtained  by  Importers 
or  manufacturers  for  bulk  quantities  and  do  not 
include  value  added  tax. 


Coming  events 

Monday,  November  19 

Enfield  Branch,  Pharmaceutical  Society, 

Postgraduate  medical  centre,  Chase  Farm 
Hospital,  at  7.45  pm.  Illustrated  talk  by  Mr  H.  E. 
Morris  (Colostomy  welfare  group). 

Lancaster,  Morecambe  and  Westmorland  Branch, 
Pharmaceutical  Society,  Tenterfield  Nurses' 
Home,  Brlgsteer  Road,  Kendal,  at  7.30  pm. 
Meeting  on  "Antidepressant  drugs"  and  "Drugs 
for  peptic  ulcer". 

Leicester  and  Leicestershire  Branch, 
Pharmaceutical  Society,  Magnum  Hotel, 
Humberstone  Gate,  Leicester,  at  8  pm.  Annual 
meeting  and  discussion  on  the  Care  chemist 
group. 

Pharmacy  Group,  Royal  Society  of  Health, 

Society's  headquarters,  13  Grosvenor  Place, 
London  SW1X  7EN,  at  7.30  pm.  Mr  D.  F.  Lewis 
(Secretary,  Pharmaceutical  Society)  on  "Current 
pharmacy  matters". 

Tuesday,  November  20 

Bedfordshire  Branch,  Pharmaceutical  Society, 

First  and  Last  public  house,  Church  Street, 
Dunstable,  at  8  pm.  Dr  D.  J.  Bailey  on  "Native 
medicine  in  West  Africa". 

Leicester  and  Leicestershire  Branch, 
Pharmaceutical  Society,  Postgraduate  centre, 
Leicester  Royal  Infirmary,  at  8  pm.  Mr  P.  Malynn 
on  "The  history  of  perfumery". 

Northumbrian  Branch,  Pharmaceutical  Society, 

Postgraduate  medical  centre,  Newcastle  General 
Hospital.  Dr  Janet  Marks  on  "Out-patient 
treatment  in  patients  with  skin  diseases". 

Teesside  Branch,  Pharmaceutical  Society, 

Scandinavian  room.  Marton  Hotel  and  Country 
Club,  at  8  pm.  Mr  P.  Goadby  on  "Recent 
advances  in  pharmacology". 

West  Kent  Branch,  Pharmaceutical  Society, 

Wellcome  research  laboratories,  Beckenham,  at 
8  pm.  Mr  B.  M.  L.  Gandar,  ACM,  on  "Insurance". 

Wednesday,  November  21 

Chester  Branch,  Pharmaceutical  Society, 

Grosvenor  Hotel,  Chester,  at  7.30  pm.  Annual 
dinner  dance. 

Leeds  Branch,  Pharmaceutical  Society,  Allerton 
Hotel,  at  7.30  pm.  Annual  dinner. 

Thursday,  November  22 
Bradford  and  Halifax  Branch,  Pharmaceutical 
Society,  Midland  Hotel,  Bradford,  at  8  pm.  Mr 
A.  G.  Trotman  (Managing  director  of  Independent 
Chemist  Marketing  Ltd)  discussing  the  Care 
chemist  group. 

Brighton  and  Hove  Branch,  Pharmaceutical 
Society,  Brighton  Polytechnic,  at  8  pm.  Mr 
F.  A.  J.  Talman  on  "Sustained  action  products". 

Bristol  Branch,  Pharmaceutical  Society,  Dryham 
Lodge,  16  Clifton  Park.  Bristol,  at  7.30  pm.  Mrs 
Tinegate    (regional   pharmacist)    on  "Integration 
and  changes  of  pharmaceutical  services". 

Friday,  November  23 

Croydon  Branch,  Pharmaceutical  Society, 

Greyhound  Hotel,  Park  Lane,  Croydon,  at  8  pm 
Mr  K.  Biggs  (Geigy  Pharmaceuticals)  on 
"Rheumatism  and  sciatica". 
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Classified 
Advertisements 

ost  to  Classified  Advertisements,  Chemist  &  Drug- 
ist,  25  New  Street  Square,  London,  EC4A  3JA. 
elephone:  01-353  3212. 


Display  £6.00  per  single  column  inch,  minimum  1  inch 
(1"  x  1f").  J  page  (4|"  x  3D  £50.00.  £  page 
(4f"  x  7"  or  10"  x  3D  £85.00.  Whole  page  (10" 
x  7")  £155.00. 

Lineage  £0.50  per  line,  minimum  5  lines  @  £2.50. 
Box  Numbers  £0.25  extra. 

Series  Discounts  5%  on  3  insertions  or  over.  10% 
on  7  insertions  or  over.  15%  on  13  insertions  or  over. 

Copy  date  4  pm  Tuesday  prior  to  publication  date. 
Advertisements  should  be  prepaid. 


Situations  vacant 


Official  appointments 


Pharmaceuticals 
Division 


Opportunities 
for 

Pharmacists 

We  have  several  challenging  jobs  for 
Pharmacists  in  our  modern  factory  and 
laboratories  situated  in  Cheshire. 

Two  vacancies  are  for  graduates  with  a 
capacity  for  leadership  and  an  appreciation  of 
the  key  role  of  quality  assurance  in  our  aseptic 
and  tablet  manufacturing  areas.  We  also  need 
people  with  inventive  minds,  with  the  ability 
for  solving  industrial  problems,  to  work  on 
formulation  development  and  to  provide 
technical  support  for  the  production  function. 

Technical  competence  is  essential  for  all  the 
jobs,  which  in  addition  demand  the  capacity 
to  work  harmoniously  as  a  member  of  a  team, 
which  frequently  contains  a  variety  of  other 
disciplines. 

In  return,  we  offer  career  development 
opportunities,  attractive  salaries  and  there  are 
also  Profit  Sharing  and  Pension  Schemes  in 
operation.  Housing  assistance  is  also  available 
for  appropriate  cases. 

Applications  —  from  new  graduates  as  well 
as  those  with  previous  experience  —  should 
give  brief  career  details,  qualifications  and 
present  salary  and  be  sent  to: 

D  Phillips,  Personnel  Officer, 
ICI  Pharmaceuticals  Division, 
Hurdsfield  Industrial  Estate, 
Macclesfield,  Cheshire 
SK10  2NA 


MINISTRY  OF  DEFENCE 
Royal  Naval  Medical  Service 

PHARMACISTS 


A  vacancy  will  arise  shortly  for  a  CHIEF 
PHARMACIST  (Category  V)  at  the  Royal 
Naval  Hospital  Plymouth. 

Salary,  annual  leave,  hours,  and  superannua- 
tion are  linked  to  the  National  Health  Service. 

Applications  should  be  made  at  the  earliest 
to: 

CM(S)4n 

Ministry  of  Defence 

Room  330  Lacon  House 

Theobalds  Road 

London  WC1X  8RY 

(Tel.  01-242  0222  Ext  421/417) 

Vacancies  also  exist  for  a  Superintending 
Pharmacist  (Chief  Category  II)  and  Senior 
Pharmacists  at  the  Royal  Naval  Hospitals 
Haslar  (Gosport)  and  Plymouth.  Applications 
are  invited  for  these  posts  to  the  above- 
mentioned  address. 

Completed  application  forms  should  be  re- 
turned by  FRIDAY,  30  NOVEMBER  1973. 


THE  QUEENS  AWAflO 
TO  INOUSTRY 
'  566  '967 1966  1969  1970 '972  I 


Please  mention  Chemist  &  Druggist 
when  replying  to  advertisements. 


REPRESENTATIVE 

OPTREX  LIMITED 


Due  to  expansion  Optrex  Ltd.  have  a  vacancy  for  a  representative 
in  London  and  the  Home  Counties  to  promote  Optrex  Eye  Care 
Products  through  the  Optical  profession. 

This  is  a  career  opportunity  and  offers  a  substantial  basic 
salary  plus  annual  bonus.  A  Company  car  is  provided  and  all 
out  of  pocket  expenses  will  be  reimbursed.  A  contributory  pension 
scheme  and  free  Life  Assurance  Scheme  is  in  operation. 

Please  send  full  details  in  confidence  to: — 

A.  Woodhall,  Optrex  Limited, 
Wadsworth  Road,  Perivale,  Qreenford, 
MIDDLESEX  UB6  7JW. 


Hospital  appointments 


ST.  BARTHOLOMEW'S  HOSPITAL. 
London,  EC1.  Pharmacists  required 
for  Pharmaceutical  Area  Service 
(Area  No.  7)  based  at  the  above 
hospital.  The  successful  candidates 
who  may  be  newly  registered  Phar- 
macists, will  be  required  to  work  at 
any  of  the  hospitals  within  the  Area, 
and  the  post  otters  varied  experi- 
ence, including  close  collaboration 
with  other  disciplines. 

Salary  on  Whitley  Council  scales. 
Applications  with  full  particulars 
naming  two  referees  to  the  Chief 
Pharmacist,  quoting  P/3831/CD. 


ST.  BATHOLO  MEW'S  HOSPITAL 
LONDON  EC1.  A  vacancy  exists  for 
a  STAFF  PHARMACIST  based  at 
Hackney  Hospital  to  work  within  the 
St.  Bartholomew's  Pharmaceutical 
Area  (Area  No.  7).  The  post  offers 
experience  within  the  area  together 
with  the  opportunity  of  working  in 
a  team  of  young,  enthusiastic  phar- 
macists developing  a  pharmaceu- 
tical service  closely  integrated  with 
patient  care.  Applications  in  writing 
to  Miss  V.  M.  Norman,  Manpower 
Advisor,   quoting   ref;  ASC/3835/CD. 
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Northampton  &  District  Hospital 
Management  Committee 

NORTHAMPTON  GENERAL  HOSPITAL 

Senior  Pharmacist 

full-time  or  part-time.  Wide  experience  in  a  large 
hospital  pharmacy,  and  occasional  duties  in  a  smaller 
unit  of  the  group. 

Further  details  available  from  the  Group  Pharmacist, 
General  Hospital,  Northampton,  NN1  5BD,  Telephone 
Northampton  34700  Ext.  94,  to  whom  applications 
should  be  sent. 


BASIC  GRADE  PHARMACIST 

required  at 

East  Glamorgan  General  Hospital, 
Church  Village,  Pontypridd. 

Salary:  £1,659  p. a.  -  £2,070  p. a. 

This  is  a  large  General  Hospital 
and  has  a  modern  Pharmacy  De- 
partment which  includes  a  quality 
control  laboratory,  a  sterile  fluid 
unit.  etc. 

Duties  consist  substantially  of 
the  preparation  and  compound- 
ing of  therapeutic  agents  and 
the  execution  of  prescriptions. 
Whitley  Council  Terms  and  Con- 
ditions of  Service  apply,  and 
new  entrants  to  the  Service  are 
subject  to  medical  examination, 
including  chest  X-Ray. 
Application  forms  obtainable 
from  P.  V.  Davies,  Esq.,  Group 
Secretary,  Group  Headquarters, 
Albert  Road,  Pontypridd,  and 
should  be  returned  as  soon  as 
possible. 


ST.  HELIER  GROUP  H.M.C. 
St.    Heller  Hospital, 
Carshalton,  Surrey. 

SENIOR 

PHARMACIST 

required  for  busy  modern  depart- 
ment providing  a  comprehensive 
group    service.    Salary  £1,935- 

£2,2361. 

Further  information  from  Group 
Pharmacist,  Tel:  01-644  4343. 
Ext.  448.  Applications  to  Hospital 
Secretary. 


Ilford  &  District  Hospital 
Management  Committee 
Group  Pharmacy 
DEPUTY    CHIEF  PHARMACIST 
V  (Group) 
Salary   scale   £2,049/£2,580  p. a. 
plus  £126  p. a.  London  Weighting. 
Applications  to  Group  Secretary, 
King    George    Hospital,  Ilford, 
Essex. 


Miscellaneous 


SHOPKEEPERS 

An  extra  £70.00  per  week  net 
profit  could  be  yours.  Reduce 
or  move  your  stock  to  one  half 
of  the  shop,  and  install  a  Village 
Mini-Laundry. 

Designed  to  fit  easily  and  quickly 
into  a  small  space.  ...  No 
worries  with  stocks,  staff,  debts 
— all  taking  in  CASH.  Have  two 
strings  to  your  bow — a  perfect 
money  spinner"  for  ANYWHERE 
without  a  launderette. 
For  further  details  write  or 
phone: — 

The  Village  Laundry  Ltd., 
White  Lion  House, 
White   Lion  Square, 
Hatfield,  Herts. 
Telephone:— Hatfield  67314 


FASHION  JEWELLERY  —  GENTLE- 
MEN you  can't  sell  perfume  in  a 
jam  jar,  it  has  to  be  elegantly  pre- 
sented. The  same  principle  applies 
to  FASHION  JEWELLERY,  our  elegant 
displays  all  marked  with  retail  prices 
inc.  V.A.T.  can  be  working  for  you 
within  minutes  of  deilvery  and  be  a 
credit  to  your  shop.  Our  huge  range 
ensures  lucrative  profits  through 
fast  sales.  Delivery  on  the  spot  no 
waiting.  Contact:  R.  F.  Vernon  & 
Co.,  36  Poman  Road,  Birstall,  Lei- 
cester. Tel:  675327  S.T.D.,  Code 
0533.  NOW 


FASHION  JEWELLERY 

Jodez  (Manchester)  Ltd. 
34  Shudehill,  Manchester  M4  1EY 
Tel:  061-832  6564 

Largest  and  most  exclusive 
selection  of  Necklets,  Brooches, 
Chainbelts,  Dress  Rings,  Ear- 
rings (all  types).  Hair-Orna- 
ments, etc. 


Home  Beer  and  Wlnemaking 
A  new  Wholesale  service. 

Send  for  our  FREE  28-page 
CATALOGUE  listing  over  600 
items  from  25  different  manu- 
facturers. 

Kannon  Home  Brew  Centre  Ltd., 
Cannon  Mills,  Union  Road, 
Bradford  BD7  3HG. 
Tel:  Bradford  76243. 


Shopfitting 


Low  Cost 
Unit 

Shopfronts 

600  Designs 


SHOPFRONTS  < 

ind 

nterior  fittings 

by  Chemist  Spe 

ciali 

sts.  WARWICK 

SHOPFITTING, 

20 

Rudd  Street, 

London,  SE18 

6RS 

Tel:  01-854 

0343. 

Business  for 
sale 


MABLETHORPE.  LINCS.  Drug  Store 
(suitable  for  Pharmacy).  Situated  in 
excellent  trading  position  in  centre 
of  the  resort.  Freehold  and  business 
for  sale.  For  details  apply  Fenwick 
&  Mitchell,  Auctioneers,  High  Street, 
Mablethorpe.  (3201). 


ADDY    QUALITY  CHEMISTS  LTD 

We  are  prepared  to  sell  this 
already  registered  company  to 
highest  offer  for  its  special  name 
value.  Enquiries  to  Box  No.  2197, 
Chemist  &  Druggist,  25  New  St. 
Square,  London   EC4A  3JA. 


DRUG  STORE  &  Ladies  Hairdressing 
Salon.  Good  business  in  small  Fylde 
village.  Suit  pharmacist,  no  opposi- 
tion. Two  bed  flat,  good  lease  pro- 
perty if  required.  Box  No.  2204. 


Lease 
for  Sale 


COLNBROOK.  Bucks.  Lease  for  sale. 
Co, 000  including  fixtures,  fittings  and 
s.a.v.  Rent  £750  per  annum.  Business 
in  new  parade  of  shops  currently  run 
as  drug  store  but  ideal  for  pharmacy. 
No  dispensing  chemist  within  two  or 
three  miles.  Modern  two  bedroomed 
flat  above.  Two  garages.  Telephone: 
Evans,  Colnbrook  2249. 


For  Sale 


3,000  GREEN  LACQUERED  solid  brill 
tins,  1Joz.  Offers  to  W.  H.  Smith, 
7  King  Street,  Alfreton,  Derbys. 


Take 
36 

Months 
To  Pay 


In  Anodised  Aluminium 

^  Built  in  Illuminated  Signs 

#  Available  from  stock 

4  Installed  in  2  Days 
on  most  sites' 

UNIT  SHOPFRONTS  LTD 

LVP  House,  Park  Royal  Road, 
London  N  W  10  7LF. 

PHONE:  01-  965-  9712 


SHOPFITTING  Specialists  in 
Chemists.  Attractive  modular 
units  in  timber  or  metal.  Com- 
plete installation.  Hospital  dis- 
pensing units.  N.P.U.  recom- 
mended. 

FYNE  STOREFITTERS  LTD., 
14  Mimram  Road,  Hertford, 
SG14  1NR.       Hertford  4621/2 


Wanted 


ESTABLISHED  AGENT 

in  the  West  Midlands  calling  on 
class  A  chemists  and  stores, 
seeks  top  quality  lines.  Gift  lines 
such  as  good  quality  Pomanders 
considered. 

Replies  to   Box   No.  2203. 


WE  WILL  PURCHASE  for  cash  a 
complete  stock  of  a  redundant  line, 
including  finished  or  partly  finished 
goods  packaging,  raw  materials, 
etc.  No  quantity  too  large.  Our 
representative  will  call  anywhere. 
Write  or  telephone  Lawrence 
Edwards  &  Co.  Ltd.,  6/7  Wellington 
Close,  Ledbury  Road,  London,  W.11. 
Tel:  Park  3137-8 

URGENTLY  REQUIRED,  all  Items 
connected  with  old-fashioned  Phar- 
macies— Runs  of  drug  drawers,  shop 
rounds,  jars,  etc.  Complete  interiors 
of  pharmacies  bought.  Telephone 
Ashtead  (Surrey)  72319  or  write 
Robin  Wheeler.  "Maplehurst",  Park 
Lane,  Ashteaa,  Surrey. 


Situations  Wanted 


BUYER  with  a  large  Chemical  Co. 
wi:i  be  available  February  1974,  pre- 
ferably a  four  day  week,  experience 
covers  all  purchasing  except  Raw 
Materials.  Please  contact  Box 
No.  2200. 

PHARMACEUTICAL  CHEMIST  regi- 
stered in  Ireland  seeks  work  on 
Saturdays  and/or  Sundays  in  the 
London  Area.  Aldan  Walsh,  Flat  4, 
63  Canfield  Gardens,  London  NW6. 

R.  A.  STEPHENSON  (redundant) 
Top  salesman  well  known  manufac- 
turer. Strong  personal  connections 
(25  years)  Lanes  &  Cheshire.  Offers 
first  class  representation.  Salary  or 
commission.  6  Bleasdale  Avenue, 
Liverpool  10  BJD.  051-520  1167. 


Please  Address  Box  No.  replies  to : 

Box  No        Chemist  and  Druggist 

25  New  Street  Square,  London  EC4A 
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The  Triangle  Trust 
helps  people  of  the 
Pharmaceutical  Industry 


The  Triangle  Trust  1949  Fund  is  an  indepen- 
dent charitable  trust  administered  by  a  Board 
of  Trustees.  Its  primary  aim  is  the  relief  of 
hardship  or  distress  in  the  case  of  people  and 
their  dependents  employed,  or  formerly  em- 
ployed in  the  pharmaceutical  industry  in  Great 
Britain  and  the  British  Commonwealth.  Such 
relief  may  include  assistance  with  the  educa- 
tional expenses  of  children. 

The  Trustees  are  also  prepared  to  consider 
applications  for  financial  assistance,  beyond 
the  scope  of  an  employer's  responsibilities, 
with  education  or  training  in  general  or  special 
subjects,  including  music  and  the  arts. 


For  additional  information,  or  to  apply  for 
assistance,  write  to: 

The  Secretary,  Dept  CD 
The  Triangle  Trust  1949  Fund 
Clarges  House,  6-12,  Clarges  Street 
London  W1Y8DH 


FREE  TRIAL 
OFFER 


FREE  set of 
batteries,  carry 
case  and  mains 
adaptor  with 
every  machine 


The  Addmaster  PP8  Companion  hand- 
portable  electronic  calculator  -  probably  the 
best  currently  available-  yours  for  14  days  FREE 

Direct  from  Addmaster  only  T_  47  50 \u 
with  full  12  months  guarantee  W  W 


us 
VAT 


I 
I 
I 


YES 


Please  rush 

«,e,  11  oays  I  "J"™™  f^Addm'l 
my  cusmesscard/letierneading. 


me  (Block  Capitals  Please) 
Name  ol  Business 


Signature    inniies  lb 

10  private  addresses  unless  cast, 

POSI  this  coupon  «0W  »  ,2,V206. 
Addmaster  C.-,rt»  IW  p^J.^ctrarr,  Surrey  CI 
S£CS  CSSSS  -entered  OHIce  as  aP^ 


ofl'er  cannot  Bee-tended 


3TP 


PP56 


NO  SALESMEN 
WILL  CALL 


I 
I 

I 
J 


Dequadin 
Lozenges 

Not  just  the  most  widely 
prescribed  throat  lozenge 

...the  one 
thousands  ask  for  by  name 


Wm&W 


Hi 


especially  at  this  time  of  year. 

tubes  of  20  and  strip-packs  of  40 


DEQUADIN  IS  A  TRADE  MARK  OF 

ALLEN  &  HANBURYS  LIMITED  LONDON  E2  6 LA 
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PERFUMERY  CONCENTRATES 

for  soaps,  perfumes  cosmetics  and  AEROSOLS 


ZIMMERMA 


CHAS.  ZIMMERMANN  &  CO.  LTD., 
Dawson  Road,  Bletchley,  Milton  Keynes,  MKI  IJR 
telephone:  Milton  Keynes  7 1 82 1 /6 
telex  no:  825989 
telegrams:  Acidolan,  Bletchley. 


POLLITABS 

The  Concentrated  Pollen  Food  Supplement 
from  Cernelle  of  Sweden 


FOR    PEAK  PERFORMANCE 
AND    MAXIMUM  FITNESS 

Pollitabs  are  regularly  used  as  a  dietary  supplement  by  Gold 
Medallists,  world  record  holders  and  Professional  Footballers. 
They  help  in  the  build  up  to  peak  fitness  and  100%  performance. 

TWO  TABLETS  A  DAY  FOR  NORMAL  USE 
AND  FOUR  A  DAY  DURING 
FULL  TRAINING 

"The  Natural  alternative 

to  Ordinary 
Mufti -Vitamin  Formulas" 


Price  £1.10  per  100 


Large  economy 
Sizes  also 
available 


Cernelle  &  Ritter  Ltd.  Scandia  House  Whitemore  Road 
Guildford  Surrey 
Telephone:  0483  65977 


ORALCER 


1 


pellets  \  MOUTH  ULCERS 


THE  ONLY  PELLETS  WITH  COMBINED 
ANTIBACTERIAL  &  ANTIFUNGAL  ACTION 


o.i,c.j  II 
EC  loj 


PLASTIC  MEDICINE  SPOON 


5  ml  dose 


Immediate  Delivery;  Low  Prices;  High  Quality. 
Heavy  investment  in  high  volume  capacity  equipment 
enables  us  to  sell  at  low  prices  and  offer  off-the-shelf 
delivery.  Spoons  are  made  to  official  B.S.S.  No.  3221/4. 

ASHW00D  TIMBER  &  PLASTICS  LIMITED. 

Plyfa  House,  Leven  Road,  London,  EI4  OLW  01-987  6461-6343 
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Pharmaceutical 

and  Fine  Chemicals 

ALLANTOIC 

FOLIC  ACID 

PHENOLPHTHALEIN 

BARB  I  TONE 

GLYCEROPHOSPHATES 

QUINIDINE 

CAFFEINE 

LACTOSE 

QUININES 

CAMPHOR 

MANNITOL 

RESORCIN 

,  CARMINE 

NICOTINATES 

SILVER  PROTEIN 

*  CREOSOTE 

PANCREATIN 

SULPHADIMIDINE 

DIASTASE 

PAPAIN 

SULPHAGUANIDINE 

DtGOXIN 

PAPAVERINE 

SULPHATHIAZOLE 

EPHEDRINE 

PEPSIN 

TETRACYCLINE 

FERROUS  FUMARATE 

PHENYTOIN  SODIUM 

THYMOL  Etc. 

ZIMMERM 

IANN 

Chas.  Zimmermann  &  Co.  Ltd.. 

Dawson  Road,  Bletchley,  Milton  Keynes,  MK1 1JR 

telephone:  Milton  Keynes  71 821  /6  telex  no:  825989  tele 

grams:  Acidolan,  Bletchley 

FAT  PROFIT 

WITH  DIETPLAN  SLIMMING  OMELETTES 

Dietplan  is  a  new  and 
unique  slimming  aid  from 
Sweden.  A  complete  weekly 
slimming  course  of 
low-calorie  cholestrol-free 
omelette  mixes  that  offer 
slimmers  a  real  and  satisfying 
alternative  to  biscuits  and 
crispbreads. 

50  million  sold 
In  Scandanavia,  50  million 
Dietplan  omelette  mixes 
have  been  sold.  Tests 
indicate  that  sales  could 
reach  similar  proportions 
over  here. 

£50  million  market 
The  overall  slimming  market 
is  worth  around  £50  million. 
And  it's  growing  daily. 


And  Dietplan  has  all  the 

plus  points  to  give  you  a 

generous  share. 

Easy  to  prepare 

Only  120 calories  per  omelette 

More  of  a  meal  than  soup 

More  appetising  than 

crispbread 

Cholestrol-free 

National  advertising 
Extensive  promotion  is 
planned  for  Dietplan  in  the 
New  Year.  This  will  include 
advertisements  in  national 
media,  ensuring  maximum 
coverage  of  the  £50  million 
slimming  market.  Display 
material  along  with  window 
and  till  stickers  are  all 
available. 


So  stock  up  now. 
Have  a 
prosperous 
new  year. 


,  V\(W 


Diet-Plan 


8  Harbledown  Road,  London  SW6  5TP 
Telephone :  01  -736  1 1 86/8354. 


No  I.  NO  SWEAT 

What  a  mover  US  has  made  it  Making  US  Regular  and  US 

to  Not  Dry  Powder  together  the  biggest 
|       An  independent  survey  "shows    selling  aerosol  anti-perspirants 

that  since  January  our  sterling  on  the  market, 
brand  share  has  shot  up  from  8-6%  Keep  stocking  them.  And 

to  an  incredible  13-9%.  keep  taking  the  profits.  *tcri, 


